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GOVERNMENT— INDUSTRY CONFERENCE —Gen. 

E. Wood of Sears, Roebuck, business adviser to 
- ministration, talks relief business with FERA 
: L. Hopkins at a Chicago Executives’ Club 
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low Mea Pigment Haale 
CUT FUEL BILLS 12% TO 207 
FOR NATIONS SALESMEN 








Plymouth’s new High-Efficiency Motor answers 


Business Men’s need for 





SO BASY TO DRIVE it heeps 
men fresh even after all-day 
driving on rough country reads. 


Many Factors of operating-cost lowered! 


USINESS MEN... and salesmen par- 
B ticularly ... have had a hand in 
building the new 1935 Plymouth. They 
showed our engineers their cost sheets 


One item stood out. One fact was ob- 
vious. Business needed a new kind of cat 
that could be operated at lower cost 


How Plymouth met this need starts 
with the new 1935 engine Its compres- 
sion ratio was increased until it is the 
highest in any low-priced car today 
vet, with calibrated ignition and a revo- 
lutionary new cooling system, premium 
gasoline is not needed. .fnd consump 
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Plymouth’s famed genuine Hydrauli 
Rrakes were given Centrifuse Drums 
and bigger brake facings. [This makes 


1 


them not only smoother-acting and safer 
than ever, but also much more econom- 
ical in upkeep. Plymouth’s all-steel bod 
also contributes to economy as well ast 
safety ...1t lengthens car-life ... cuts 


d wn re pairs 


Correct distribution of we ight in this 








Only Plymouth gives 
you All Four: 

1. GENUINE HYDRAULIC BRAKES 

2. SAFETY-STEEL BODY 

3. WEIGHT RE-DISTRIBUTION 

4. 12% TO 20% LESS GAS & OWL 
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Lower Transportation Costs 





Right: THE NEW 
Calibrated Ignition 
permits maximum 
spark advance for 
utmost fuel econ- 
omy without accel- 
eration “ping”’. 


new Plymouth is based on more than 
hundred million miles of road experien 
with the sensational “Airflow” cars. Er 
gine and seats are moved forward . 
giving more room and comfort... and 
a bette r-balanced, longe r-lasting car. 


Salesme n say that the new **] loating 
Ride” makes Plymouth the most con 
fortable and least tiring car they ever 
drove. Also, the cross steering is shock- 
less. Gear-shifting is easy and quiet in 

' speeds. 

These are the highlights only. Get th 
full story on the new Plymouth from an 
Dodge . De Soto or Chrvysle r dealer. 


PLYMOUTH = ‘SIO 4 


AND UP F.0.8. FACTORY DETROIT 
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Washington Bulletin 


W ASHINGTON (By Business Week Staff Corres pondents )—W ith 
NRA in the balance, utility holding company 'egislation apt to be 
much less drastic than the President desires, social security legisla- 


rion still bogged down by ‘vad actuarial work and other complica- 
cions, the work relief filibusver still in full blast, and the Presidential 


advance held up on banking, rail- 
roads, and half a dozen other im- 
portant measures “until the 
situation clears,"”” Capitol Hill is 


in a fog. 


7-A to Wagner Bill 

Possibility that Section 7-A, storm 
center of labor troubles, may be trans- 
ferred from NIRA to the Wagner 
Labor Relations Bill, has improved 
the prospects for that measure. Both 
the government and labor want a 
permanent law on collective bargain- 
ing, even if that law is hazy. Exten- 
sion of NRA would only be for 2 


years. 


Quoting Mr. Richberg 

Prospects for a compromise on the 
30-hour week are brighter, as the re- 
sult of one of Donald Richberg’s 
arguments for NRA. Said Richberg: 
President should have right to impose 
codes, fixing maximum hours and 
minimum wages within limits set by 
law. No limits have ever been set 
by law except in the historic Adam- 
son Act of 1916 for railroad brother- 
hoods. To make Richberg’s point 
stick, Black bill advocates insist, Con- 
gress must enact a maximum-hours- 
of-work law. 

Incidentally, Richberg makes the 
same mistake in dealing with Congress 
that Newton Baker made in war 
days. Too clever for his questioners, 
he leaves an impression of his own 
adroitness rather than of the irrefut- 
able logic of his contentions. 


Conciliating the Contractors 

A right-about-face by the President 
on permitting contractors to handle 
relief work under the $4.8-billion bill 
promises to smooth the path of that 
measure at the Capitol. Present 
White House plans propose use of 
contractors on a fee basis, with the 
government buying all materials 
through the Federal Surplus Relief 
Corp. While not promising the profits 
which highly efficient contractors 
— expect under the usual pro- 
cedure, this is much better than the 
President’s original plan of by-passing 
the contractors altogether. 


“Security” Wage Indicated 
Prevailing-wage compromising will 
be manifest in the President's plans 
regardless of the outcome on Capitol 
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WHAT CONGRESS DID 


The Senate: , 
Passed the $400-million 
Army appropriation. 
The House: 
Voted to repeal income 
tax publicity. 
Voted HOLC extension. 


Approved industrial loan 
insurance up to $50,000. 


Passed $1) 2-million First 


Deficiency Bill. 











Hill, where every indication is that he 
will be sustained. But contractors 
will be required to pay “security” 
wages—more than dole and less than 
private employment—except where 
employees are not taken from relief 
rolls. 


Guffey Bill in Doubt 

Ultimate fate of the Guffey bill, 
giving a public utility status to coal 
production, will depend upon the ex- 
tension of NRA. If the code is dis- 
continued, a part of the coal industry 
will urge its passage, despite weakness 
of its arbitration features. 


Pittsburgh-Plus Plans 

The old Pittsburgh-plus system of 
determining steel prices by adding the 
freight from Pittsburgh, seems due for 
a shakeup. Long since, there have 
been over 80 “Pittsburghs’’—other 
centers used as basing points. NRA 
wants to continue the idea but change 
it by instituting a new yardstick—the 
50-mile group system—which would 
add 19 more basing ints. The 
Federal Trade Commission wants to 
scrap the whole plan, attack it by 
anti-trust and FTC prosecutions, get 
down to a strictly F.O.B. mill basis. 


Copeland Bill the Limit 

No real aid will be lent by the 
President to Professor Tugwell in his 
hope to get a more drastic food and 
drug bill through Congress than Dr. 
Copeland and his friends desire. The 
President is having plenty of other 
troubles on Capitol Hill without tak- 
ing this on. So the ype of 
Agriculture is reconciled to taking 


what it can get. However, this does 
not go for the Mead bill—wanted by 


proprietary manufacturers. Rather 
than that, the Department would pre- 
fer the existing (1906) law. 


Excess Profits Tax 

In advance of the Administration 
tax measure—bound to come later 
Senator Couzens will push an excess 
profits tax on the floor of the Senate. 
His measure, which, he estimates, 
would produce $250 millions revenue, 
was voted down by the Finance Com- 
mittee. But this means litle: First, 
because his tax was an amendment to 
the pink ¥ repeal measure and th« 
committee did not want to clutter up 
action on that; second, because Ad- 
ministration senators want to wait 
until later for the tax bill. 


Cotton Loan Cut 

The definite determination of the 
Administration to lower the “guaran. 
teed” cotton price, as fixed by the 
amount it will loan, arises from con 
cern in Administration circles over 
the desperate efforts of the rest of the 
world to produce a substitute—or find 
a new production area. 


Open Up Trade Treaties 

Reciprocal trade treaties continue 
to be of prime importance in the New 
Deal scheme, flat notice being served 
that there is no disposition to restrict 
concessions in such treaties to goods 
not produced in America. Competi- 
tive goods must be admitted if the 
United States is to continue selling 
abroad, Secretary Roper points out, 


No Bonus Compromise 
The hoped-for compromise of th 
Administration on the bonus—which 
would cut the cost to the government 
to $4} billions—has not materialized 
but is still counted on by the Presi- 
dent, who hopes to avoid a veto. 


Approve HOLC Extension 
No considerable opposition will 
develop to the $1.75 billions voted by 
the House, and expected to be ap- 
proved by the Senate, for Home 
Owners Loan Corp. Bankers and loan 
agencies generally like the idea of 
the government making loans which 

they are not anxious to advance. 


Short-Circuiting Carter Glass 
Far more lay behind use of the $642- 
million gold “profit” than is imme- 
diately apparent. In reducing the fed- 
eral debt so substantially the move 
makes less effective the protests of 
Glass and others who, worried about 
government credit, still hope to cut 
the work relief bill by $2. billions. 
And it more or less burns the bridges, 
so far as the gold policy is concerned. 






























BETTER CONCRETE FLOORS 


---And No More Business Tie-Ups 


ESURFACING used to tie up af 

weeks while concrete hardened \ 
takes a single week-end with “Incor’ 24-Ho 
which cures or hardens in one-fifth th: 
Small patch or entire floor, the job can be d 
out a day’s business tie-up. 

In addition, “Incor’ makes better, long: 
concrete, by curing thoroughly in 24 to 
Address “Incor,’ 342 Madison Avenue. \,. 
for booklet on “Heavy Duty Floors.” "| 
made and sold by producers of Lone Star ¢ 
subsidiaries of International Cement ( orp 
New York; also sold by other leading cemy 


ufacturers. *Rep 


e- 


1. SATURDAY: Old floor, badly worn, impedes 


trucking, slows up business. 


2. SAT. NOON: 3. SAT. 5 P.M.: 4. SUNDAY: 5. MONDAY, 8 A. M.: 


Old floor dug out, resurfacing New concrete has been placed Floor kept wet, for thorough New, longer-wearing floor in use, thor 


° 
begins. and finished. curing. oughly cured—no business tie-up 
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WEEKLY INDEX OF BUSINESS ACTIVITY 
JAN FEB MAR APR MAY JUN JUL AUG SEP OCT NOV DEC 








“1929 


NORMAL 











Latest Preceding Average 
| Week Week 1930-34 


| i 
WEEK INDEX ... *63.2 62.3 69.2 


i 
BUSINESS 
PRODUCTION 


% Steel Ingot Operation (% of capacity) 
*% Building Contracts (F. W. Dodge, daily av'ge, thousands, 4-week basis) $3,193 $3,184 $6,185 





47.1 48.2 5. 43.2 





*1,467 +1,423 398 1,177 


* Bituminous Coal (daily average 1,000 tons) 
1,724 1,734 1,598 


*% Electric Power (millions K.W.H.) 
TRADE 


Total Carloadings (daily average 1,000 cars) 101 109 
%*% Miscellaneous and L.C.L. Carloadings (daily average 1,000 cars) ‘ 64 6: 72 
*% Check Payments (outside N. Y. City, millions) $3,941 $$4,470 
% Money in Circulation (daily average, millions) $5,491 $5.472 


PRICES (Average for the Week) 
Wheat (No. 2, hard winter, Kansas City, bu.) $.98 £$.78 
Cotton (middling, New York, Ib.) $.119 §$.112 
Iron and Steel (STEEL, composite, ton) a $32.39 $31 oo 
Copper (electrolytic, f.o.b. refinery, Ib.) : $.088 $.094 
All Commodities (Fisher's Index, 1926 100) 81.8 76.2 


FINANCE 
Federal Reserve Credit Outstanding (daily average, millions) $2,459 $2,455 $2,549 $1,995 
Loans and Investments, Federal Reserve rep't'g member banks (millions) $18,462 $18,321 $17,425 
* Commercial Loans, Federal Reserve reporting member banks (millions) $4,598 $4,603 $4,673 
Security Loans, Federal Reserve reporting member banks (millions) $3,125 $2,995 $3,495 
Brokers’ Loans, Federal Reserve reporting member banks (millions) $1,007 $892 $902 
Stock Prices (average 100 stocks, Herald Tribune) $94.98 $96.26 $103.24 $119.24 
Bond Prices (Dow, Jones, average 40 bonds) $95.37 $96.48 $92.82 
Interest Rates—Call loans (daily av’ge, renewal) N. Y. Stock Exchange 1% 1 1 
Interest Rates—Prime Commercial Paper (4-6 months) N. Y. City 3% ic 1) 
Business Failures (Dun and Bradstreet, number) 216 224 260 


* Preliminary +¢ Revised * Factor in Business Week Index {§ Four-year average. 1933 not reported 
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HOW DITTO HELPS COLUMBIA NETWORK 


To Get the Right Program on the Air at the Right Time 





N Columbia—the world’s largest radio network In addition, practically all continuities are rep 

the work of getting the right program on duced on Ditto and much music for singers and « 

the air at the right time must be absolutely synchro- chestras. In all of this work the copies must | 
nized. Every individual concerned must be kept in- bright and clean-cut, and mistakes simply are “not a 
formed, right to the minute, of all that is going on. lowed.” Failure to synchronize all departments mig! 
In this work, Ditto’s ability to make copies of upset the whole network and result in serious los 
anything typewritten, handwritten or drawn, both to the Columbia Broadcasting Compan) 


quickly, accurately and economically is of in- and to the concern sponsoring the program 


* * * * 


estimable value to the Columbia Broadcast- 


ing Company. With Ditto they get out copies Ditto’s dependability, ils speed, accuracy and econo 


of schedules of programs; of operation sheets in all duplicating jobs are saving large sums annua 
-_ ‘ 4 deals — for large and small concerns in every line of busines 
for the next day; of program corrections a *. , 

You owe it to yourself as a progressive business execu 
live to find out what Ditto can do for you. Write us for 


samples and facts. There’s no cost or obligation. 


which often call for great speed, and of 


sales department orders for all concerned. 





DITTO, INCORPORATED, 2243 West Harrison Street, Chicago, Il B.W 3-35 
Gentlemen: Please give me full facts about Ditto what it is and what it does . . . also, how it is saving large sums annually 

for concerns in every line of business. No obligation, of course 

Vame T ith 

Concern iddress 

| 
Cily paired Stale aie re ey , 
DITTO INCORPORATED HARRISON AT OAKLEY BLVO CHICAGO, PLLINOTUS 
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The Business Outlook 


SUFFERING a slight case of late-winter nerves, business was 
inclined to hesitate this week and to think about its worries, particu- 
larly its political ones. In doing so it overlooked such favorable 
factors as the opening up of the capital markets with the refunding 


operations of Pacific Gas & Electric and Swift, the earmarking of the 
balance of the gold profit for retirement of national bank notes (thus 
removing these funds from the view of bonus enthusiasts), the con- 


tinued expansion of automobile 
production and sales, the rise in 
factory payrolls and of consumer 
expenditures in retail channels, 
the growing market for such dur- 
able goods as machinery and ma- 
chine tools, the upturn in check 
payments in the first week of 
March to the highest level of any 
week since Jan. 6, 1932. 


Textile and Steel Worries 

Textile men were saying sadly that 
“it never rains but it pours” as the 
precipitous break in cotton prices re- 
duced inventory values, enhanced the 
hand-to-mouth buying of the trade, 
added another weight to the sagging 
price structure. Steel buyers who 
could wait out the market while the 
furure of the NRA and of the steel 
basing-point problem was _ being 
thrashed out in Washington were 
withholding orders in the hopes that 
prices might prove more favorable to 
them later on. 


Politics and Labor 

Utilities, mustering their  stock- 
holders in effective opposition to the 
holding companies bill, came up 
against the counterattack of the 
President’s special message in favor 
of such legislation. The soft coal in- 
dustry was up in arms over the Guffey 
bill and threatened with labor diffi- 
culties if mo wage agreement is at- 
tained by Apr. 1. The railroads were 
fretting over the burden of fully re- 
stored wages soon effective while 
freight movement continues to stay 
close to last year’s level; their hopes 
now center in a favorable decision on 
freight rates and court frustration of 
the pension program. 


Store Sales Rise 

Meanwhile, without regard to the 
business age red for gloom, the 
figures are showing that department 
store sales for February actually in- 
creased over January levels and were 
5% ahead of a year ago, against a 4% 
— in January. Individual reserve 
istricts fared irregularly in the 2- 
month period. Boston, running 4% 
behind 1934 in January, shot up to 
3% above last year in February. 
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Cleveland, on the other hand, stood 
14% ahead in January, slipped to 1% 
behind 1934 last month. For the first 
2 months, the Kansas City and San 
Francisco districts led the country 
with 10% gains. First 22 chain stores 
to report February sales were 9° 
ahead of last year, with individual 
variations —_— from 67 behind 
to 22% ahead. Only 2 of the list 
failed to show gains. 


Bigger Appliance Demand 

Washing-machine sales were 34% 
higher in January than in December 
and 8° ahead of a year ago. Sales 
of gas-engine washers to rural cus- 
tomers were 58° ahead of a year ago. 
Some 14 refrigerator makers scored a 
gain of 189% in their distribution of 
domestic household units in January 
compared with a year ago, collecting 
$7.2 millions for them against $2.4 
millions in 1934. 


Cars Find Quick Sales 

Final figures for automobile sales 
in January fell a trifle below early 
estimates, but passenger cars to the 
number of 136,635 found their way 
to the public, a gain of 123° over 
1934. Commercial cars sold totaled 
34,775, a 44% increase from Decem- 
ber and a 52° over a year ago. This 
is much better than was expected. For 
February, Ford claims retail deliveries 
of 90,857 trucks and cars, the largest 
volume for any month since April, 
1931. In the first 2 months, Ford 
dealers sold 76% of the factory out- 
put. General Motors has a similar 
record—78% of the cars shipped to 
dealers in the United States were sold 
to consumers in the first 2 months of 
i935 against a 64% ratio in 1934. 
Foreign sales for January and Febru- 
ary were 98° greater than for the 
same months of 1934. Pontiac sold 
more cars abroad in the first 2 months 
of 1935 than in the whole year 1934. 


Spring Assemblies Heavy 

Such reception of motor products 
has stimulated the industry—“uncer- 
tainties” regardless—to produce the 
largest first-quarter volume since 
1929, has provided the main prop in 
the spurt of manufacturing activity 
this spring. February assemblies are 


now estimated at 355,350 units, while 
March has been stepped up to 415,000 
This will bring the first 3 months well 


above the million mark, or 49°) ahead 
of 1934. Ford will probably assem. 
ble 800,000 of his million in the first 
6 months of 1935. Movement of 
freight in the Rouge plant in February 
broke all records for volume despite 
the short month. Ten rented locomo- 
tives were added to the 12 Ford 
engines in use. 


A. F. of L. Rebuffed 

Rejection of the A. F. of L. pro- 
posal for a conference with the Auto- 
mobile Manufacturers Association was 
to be expected. The association 
pointed out that the individual com- 
panies were the proper agency for 
such conferences, and went a step fur- 
ther to challenge the Federation's 
right to represent the industry's em- 
ployees in the face of the recent weak- 
ness shown in election returns. The 
rejection will undoubtedly spur the 
strike vote, but threat of a strike still 
seems to be a bluff. 


Steel Looks Stable 

Steel activity averaged 51.657 of 
capacity in February compared with 
46.4% in January. Present operations 
have slowed down a bit as a whole, 
though tin plate and flat-rolled steel 
divisions are holding at a high level. 
With motor requirements for the sec- 
ond quarter still substantial, plus the 
increasing volume from household 
and farm equipment makers, some rail 
tonnage and prospective construction 
awards, the next few weeks should 
see the steel industry operating at a 
fairly stable rate around current levels. 


Forehanded Coal Buying 

Coal production has been boosted 
by fear of labor trouble in April, and 
fear of higher prices resulting from 
possible assent of the ICC to higher 
freight rates, from increased labor 
costs. Stability of coal prices, the gift 
of the code to the industry, enabled 
Pittsburgh Coal Co. to make the best 
earnings record since 1924, even ex- 
ceeding 1929, the only other year to 
show a profit in the interval. 


Home Building Bright Spot 

Cumulated construction records for 
the first 2 months of 1935 make a dis- 
mal picture, except in the residential 
division, where a 32% increase over 
the same period of 1934 is shown. 
Non-residential activity is 27°; under 
last year, and public works and utility 
awards are deepest in the hole—57°; 
under the first 2 months of 1934. The 
House has now passed a bill lifting 
the “character” loans of renovation 
projects for commercial structures to 
$50,000 from the current $2,000 level. 
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Outstanding copy theme of the year 
Chesapeake & Ohio kitten has 
way into top place in the publi 
“Advertising & Selling,’ Decemb: 


















First prize winner from among hundreds 
of posters displayed at the National Ex- 
hibition of Poster Art, Chicago, 1934. 


















First among all the magazine advertise- 
ments of the year in combined attention 
value and reader interest, according to 
the nationwide survey of Starch Adver- 
tisement Rating Service 
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OUTSTANDING | 
ADVERTISEMENTS -{ 1934 
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NEW YORE 


Among the thousands of splendid advertise- 
ments that were produced last year these 
three stand out pre-eminent. 


In the nationwide survey of the Starch Ad- 
vertisement Rating Service, in which thousands 
of readers of weekly and monthly magazines 
were interviewed each week, this La Salle 
Motor Car advertisement is rated higher than 
any other advertisement published during 
the year, in combined attention value and 
reader interest—and the Starch Service is the 
recognized unbiased authority in the field of 
advertisement evaluation so far as weekly 
and monthly magazines are concerned. 


In the field of Outdoor Advertising the nation- 
ally recognized authority rests in the jury 

that awards the prizes at the great Exhi- \ 
bition of American Poster Art held each \, 
fallin Chicago. At this Exhibition, for four 


consecutive years, Campbell-Ewald posters 
have won a majority of the major prizes—first 
honors last fall going to this Pontiac Motor Car 
poster. Third prize was awarded to the Chesa- 
peake & Ohio ‘Sleep Like a Kitten’’ poster. 


And this peacefully slumbering Chesapeake 
& Ohio kitten has so snuggled her way into 
the public heart that she has been accorded 
first place as the outstanding ‘‘copy appeal” 
of the year by ‘Advertising and Selling’’ and 
other nationally prominent trade publications 
—as well as, we believe, by the Supreme 
Court of Public Opinion. 


Authoritative recognition of merit is gratifying, 
of course... We appreciate it... But we prefer 
to think of these examples of creative 
skill, not as exceptions, but rather 
as concrete expressions of what we 
mean by “Advertising Well Directed.” 





Advertising 


\ 
mS 


= Well Directed 





HENRY T. EWALD. President . 
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mT a INDUSTRY 


Breaking 








the Capital Jam 


a. Investment market hears the ice crack as big refunding 
issues come through with a sound of new financing 


behind. 


Two big security transactions have been 
started through the mill toward public 
fering before the end of the month 
Hints come from Washington of a 
s of other large offerings to follow 
a quick succession. There is a bustle 
in Wall Street as investment firms put 
finishing touches on more millions of 
ospective financing. All the 
point to the long-aw aited breakup 
of the ice jam that, for 3 years, has 

lyzed the flow of capital funds. 
wl To Swift & Co., world’s largest pack 
may go the credit for loosening the 
Its $43-million refunding pro 
gram, whipped together since regulations 
for new financing under the Securities 
Act of 1933 were simplified in January, 
will be the first to reach the market, is 


| ser 


signs 


scheduled for public offering Mar. 27 

On its heels will come Pacific Gas 
& Electric’s $45-million financing on 
Mar. 28. A dramatic transcontinental 


lane race against time gave color to 
Coast utility transaction. Officials, 
bent upon getting their new bonds onto 
the market a few days before the call 
would have to be issued for the securi- 
ties to be refunded, had one plane 
crounded on them in Sacramento, an- 
r in Cheyenne; nevertheless, they 
got registration papers to the Securities 


and Exchange Commission at 11:30 
P.M. Friday, Mar. 8. Allowing the 20 
days required between filing and — 
offering, dealers can release the bonds 


for subscription 3 days before the com- 
pany must give holders of outstanding 
bonds the 60 days’ notice of a June 1 
redemption. 
Another Half-Billion Expected 
Wall Street talks of another $500 
millions of business on the fire. In the 
ain this also consists of refundings for 
outstanding obligations, and is limited 
to the highest-grade low-yield category 
which doesn’t give the investment 
arket the new securities needed to 
satisfy the tremendous demand, doesn't 
provide any new money for plant con- 
struction and equipment purchases, 
doesn’t promise the capital goods in- 
Custries the long-awaited flood of orders 
However, there is a leavening of 
bona fide new financing included in the 
business under discussion. Wall Street 
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New, simplified SEC regulations help. 


and Washington hope the magnet of 
low-interest rates will, in time, draw 
borrowers to the market for more 
more new funds, 


and 
once it 1s demonstrated 
that the time is right for undertakings 
of this nature 
Record Prices 

Investment banking enthusiasm would 
have been higher had the new business 
started to unfold two weeks ago when 
bond scaling new peaks 
For all the apparently insatiable demand 
for high-grade investments, their mar 
ket has not been able to disregard com 
pletely the disturbances thrown into th« 
financial situation by demoralization in 
more volatile stock and commodity trad 
ing. However, nothing but the 
fraction has been knocked off quotations 
for prime bonds. Current levels still 
promise nearly the best prices on record 
for attractive new Furthermore 
the lag between announcement and a 
tual offering, enforced by the new securi 
ties laws, provides ample time th 
financial community to recover its poise, 


prices were 


uppe r 


ssucs. 


for 





“WALL STREET EMBASSY” 


and the nickname bids fair to stick. 


That's 


ordinarily only matter of days 
favorable circumstances 


The most optimistic pr 


new financing in the ott sound t 
against the billion-dollar months of 
l S and I np 

. t 
the billio ot tf 

| 

s ed to | pil / m « ring +! | 
5 ¥ rs of deficier 


Amor e borr | 
ing discussed for further refunding o 
erations, oil and steel f ! 
nently Chicago talks of ti ot 
packers Cudahy Armour, Wil 
following tl lead of Swift I} | 
ter 1s cutting interest charges ft 
to 33% on its funded debt, the k 
coupon rate for an industrial 
tion that the financial district can 1 
The nearest parallel cited is General 
Electric's financing on a 4% bas 
fore the war 


1% Financing 


Pacitic Gas & Electric is also 


its interest charg from 5$41°% to 4% 
and attracting additional interest by fl 
ing in the face of the threatened hol 
ing company legislation. R pt 

the largest utility property on the ¢ 

it has the holding company type of or 
ganization, operating through 1 sub 


in turn, control 8 oth 
thes« lars tf 


their part to 


sidiaries which 
Overshadowed by 


actions, but contributing 


the 
York Stock Exchange in Washington have already been dubbed by Capital wits, 


what the new headquarters of New 


Called to Washington so frequently these 


New Deal days, Stock Exchange members finally decided it would be cheaper to 
lease this residence at 2416 Tracy Place than pay hotel bills. 






































the financing definitely under prepara- 
tion, are 3 smaller railroad undertakings 
Atlantic Coast Line expects to hit the 
market soon with $12 millions, the Vir- 
ginian has asked ICC permission for 
$3.7 millions (incidentally new finan 
ing) and Lehigh & New England is 
out for $6 millions. New York, Penn- 
sylvania & Ohio Railroad, an Erie prop- 
erty, is in the midst of an $8-million 
extension program from which some 
bonds may come onto the market, since 
the operation is underwritten by a bank- 
ing group that will take any bonds re- 
fused by present holders. 

Washington is unreserved in its pr 
dictions that the current activity signal- 
izes definite revival of capital financing 
SEC Chairman Kennedy continues to 
talk of $3 billions of refunding along 
the lines of the Swift and Pacific Gas 
transactions, expects it to prime the 
pump for new financing. Investment 


Treasury Makes 


Conservatives, inflationists 


bankers still have in mind the false start 
of last July when large financing by; 
Baltimore & Ohio and Pennsylvania 
was thought to mark the resumption of 
activities for them 

There is no gainsaying that the sim 
plified registration rules announced by 
SEC two months back (BW’—Jan19 
'35) have removed another big barrier. 
But the delay since their promulgation, 
due to uncertainties about gold contracts, 
recalls to cautious prophets possibilities 
of new jams. There is mild anxiety 
about the capacity of investment houses 
to handle a large volume, deprived of 
banking assistance in underwritings as 
they are under the Banking Act of 1933. 
The question most frequently raised, 
however, is whether corporations can 
be induced to borrow for new purposes 
They must be before a revived capital 
market can attain real significance as a 
recovery factor 


a Double Play 


are both pleased by Treas- 


ury’s use of gold profit, but potentially it’s deflationary. 


Score the first 1009 victory for the 
New Deal. It has accomplished one 
move that pleases everybody. Conserva- 
tive financial interests and the most 
rabid advocates currency inflation 
cheered in unison this week when the 
l'reasury announced its plan of tapping 
the gold profit to pay off a block of 
national debt, and incidentally to retire 
national bank notes from circulation. 

Monetary experts who bemoaned the 
that the Treasury $2,812 
millions gold ‘‘profit,” are glad to see it 
being used to retire debt instead of for 
direct spending. Admitting that appro- 
priating it burns the bridges back to 
$20.67 gold, they are glad to have it all 
earmarked. It is ne longer in the show 
window, inviting “‘inflationists” to de- 
vise plans for its us« 

The Administration unquestionably 
had something of the same thought in 
mind. Bonus advocates, for example 
have been in the habit of paralleling the 
$2.8 billions profit with the $2.4 billions 
needed to redeem adjusted compensa- 
tion certificates. 

Inflationists’ Mistake 

On the other hand, advocates of cur- 
rency expansion laud the move on the 
grounds that the Treasury must turn 
gold certificates over to the Federal Re- 


of 


moves pave 


serve Banks to match national bank 
notes retired. They calculate—erro- 
neously—that this switching of one 


piece of paper for another increases the 
credit base of the Reserve Banks 

Actual results will be inconsequential. 
Potentially, the credit base will be con- 
tracted rather than expanded 


The Treasury is paying off $600 mil 
lions 2© consols and $75 millions 2% 
Panama Canal Loan bonds. Both are 
circulation privilege” issues; that is, 
could be used by national banks to se- 
re national bank notes. They were 
- only bonds usable for that purpose 
until panicky conditions in 1932 sug- 
gested expanding the basis for currency 
issuance, at which time all government 
bonds bearing 33% and less were given 
a similar utility job—but only until 
July 1935. Hence, within a few 
months no outstanding bonds will sup- 
port national bank notes and a type of 
currency which was supposed to have 
gone out of circulation with creation of 
the Federal Reserve system will finally 
gradually disappear. 

Some Treasury Funds 

To retire the bonds, $642 millions of 
gold profit will be used, the $33 mil- 
lions balance will come from general 
Treasury funds. Gold certificates repre- 
senting the metal will be turned over 
to the Reserve Banks, which will issue 
their own notes in exchange for na- 
tional bank notes as the latter flow into 
them in their routine operations. 

This is the last of the gold “profit.” 
The rest is allocated: $2 billions for the 
stabilization fund (presumably to b 
used sometime to retire debts unless con- 
sumed by market losses) ; $139 millions 
for direct industrial loans by Federal 
Reserve Banks, (only $13 millions ac 
tually used to date); $8 millions set 
aside to cover expected losses in melting 
down the metal 

Where the inflationists jump the track 
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STARTER—G. F. 


SWIFT, , 
of Swift & Co. has plans well 
for his company’s $43-million 
ing 
operation under the Securitie- 


program—tirst major f 


change Commission’s new rul 


issue is due on the market Vi 


is in overlooking the fact 
rencies, including national 
were made legal tender by the « 
legislation of 1933. In consequt 
tional bank are just as 
gold certificates in the reserve ac 
Federal Reserve Banks 
Issuing Power Unused 

In reality, therefore, currency 
sion possibilities are reduced rat! 
increased by elimination of the 1 
bank notes. In the first place, the 
could have issued another $1 
had they utilized the privileg: 
limit of their legal authorization 
the maximum been issued by the |! 
and put in the reserve account of 


Federal Reserve Banks, it would 
increased the note issuing power « 
Reserve system by a net of $2,47 
lions on the 40% basis of reserves 
quired against its notes. That pr 
of mobilizing all the notes in the r 
account would have been a simple 1 
ter. All types of currency flow thr 
the Reserve Banks and they could |! 
held the national bank notes out of 
culation, putting out their own 1 
instead. 

As now set up, they will have 1 
note issuing power of only $1 bill 
from the gold certificates paid to tl 
for giving out their own notes in 
change for national bank currency. T! 
exactly equals the unused note-isst 
power which has been taken away fr 
the national banks by retirement of t 
currency-supporting notes 


notes 


; 
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The “New Industry” Hears News 


Air conditioning steps out for a fast year with more 
manufacturers and customers: gas competition appears. 


A GAS-OPERATED air-conditioning unit 
for homes, commercial buildings, and 
trial plants has just been an 
nounced by the Industrial Research 
Committee of the American Gas Asso 
ition. Bryant Heater Co. is producing 
commercially and sales engineering 
schools are being organized in 7 cities 
train a sales force 

That’s the most startling news item 

air conditioning industry has seen 

1 some time. 

So far, electric power has been the 
accepted standard in this field. Wher- 
ever electric utilities maintained a mer- 
handising department these were the 
uccepted allies of the manufacturers 
Every installation meant a nice boost in 
he load: for instance, the 239 new air- 

nditioning units put on the lines of 
Commonwealth Edison Co., Chicago, in 

-{ meant a load increase of nearly 
7,000 horsepower. 

Engineers Get Orders 
Those responsible for making the 


s utilities pay dividen ls did not like 
sec a new industry with such brilliant 
sibilities remain the exclusive do- 


’ 


1in of the clectric crowd, so the engi 
neers were told to perfect a gas unit 

The new unit is really a silica gel 
ipparatus. Air is forced by fan through 
silica gel, which absorbs the excess 


oisture Atter being dried, it passes 





over water pipes for cooling, while gas 


heat dries the silica gel. Those familia 
with the ag 


1} ne 


sored by many gas utilities contend that 


ressive sales eftorts spon 


the gas-operated air conditioner will be-¢ 
come a real contender in the field 
Meanwhile, important manufacturers, 
already established in the air-condition 
ing industry, are talking of making 
1935 a year of record-breaking increases 
in sales Announcements of new or 
improved models, increased production, 
doubled or trebled advertising appro 
priations, broader promotions are the 
order of the day 
Commonwealth Analyzes Sales 
To make sure that their ammunition 
will go where it does the most good, 
sales managers have studied Common- 


| 
wealt! 


1 Edison's compilation of air-con 
ditioning sales in Chicago. That gives 
them a yardstick for measuring poten 
tial markets and supplies definite in 
formation regarding the type of equip- 
ment bought and the places where it 
was installed It shows that, of 239 
new installations made in Chicago last 
ir. 49 were for private offices 

for theaters, 29 for restaurants, 26 for 


general ottices, 24 for residences, 6 for 


hotels, and 5 for hospitals, while beauty 


shops, clothing, drug, fur and sho 
stores accounted for most of the rest 
Some manutacturers say that, on th 





Business V 


MEATLESS MEAT DEPARTMENT—With no steaks or chops in sight, customers 
at this first ultra-modern unit in the new Kroger-sponsored Grocery Guild chain 
(BW —Mar935) select their meats from photographic reproductions on the wall 
guided by price lists on the counter. Purchases come fresh from the refrigerator 
in the rear of the store. Upholstered stools enhance customer comfort. 
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hesie of coders they 1 
ind the unpre tented 1 b 
inquiries they ¢ 
~ = Ire ] I ‘ 

if | t \ y i 
year 

Department stores contin t I 
among the big buyers. So re |} 
getting ¢ first installat 
after experimenting on only of floor 
are now adding capacity to 
of all selling floors 4 few ‘ 
tending f nditinnine to oneratir 
departments, such »s receivin nsp 
tion, marking, stock, packing, shi 
oth having found that air cond 
tioning means increased efficiency and 
fewer errors Nearly 150 of the co 
try’s leading lepartment or specialt 
stores today f air-conditionin co 
verts. Among them are Bloomingdal 


Lord & Taylor, and R. H. Macy of N 
York, Marshall Field and Carson Pir 


Scott of Chicago, Davidson-Paxon of 
Atlanta, Wm. Filene Sons of Boston 
The May Co. and the Higbee Co. of 
Cleveland, Crowley, Milner of Detroit 
Kaufmann of Pittsburgh, Wan h 

in Philadelphia, May of San Fr 

the Broadway Department Store in 1 


Ange le Ss 


Promote Chain Business 


; ; ’ ’ n mir 


Stores } had onditio ‘ 
I t led in so t 
Thei s of the effect on oper 
costs lec } wis i a 
that it Inve t ! many 
new i s ted < 
nla Wd Tf () r 
‘ > 18 S , 
< on ind 5 I t 
while chain a | t Ss ms 
nto air conditioning last year. tl 
good ror five times ast 

some big orders f eX ted trom 
the railroads. From only 648 passenger 
cars air-conditioned at the beginning of 
1934 the total v s boos 1 to , ) by 
the end of the year. With t Western 
lines pl nning to } \ ill ( rs on if 
portant trains conditioned and many 
important Eastern lines « tted to 
the same poli vy, Rail i A reaicts 
that sur me r will see nearly 6,000 air 
conditioned cars in servi Pennsyl 
vania Railroad has already announced 
that equipment to be installed within 
the next few months will push the total 
of its air-conditioned rs to 887, 
enough to take care of through-train 
ervi over the whole syst 

Many manufacturers, well known in 
other industries, have extended their 
ictivities into this field or are broaden- 
ing ipplication For instar lair- 
hanks Morse & Co lat in | i an 
nounced cabinet type models under 








































the trad “Ortho Clime”’ for 
year-round service, and is now actively 
building distribution Worthington 
Pump & Machinery Co acquired con 
trol of Carbondale Machine Co., manu 
ind refrig 


name 


facturers of air conditioning 
erating equipment. McCord Radiator 
& Mfg. Co., under patents 
owned by Shell Union Petroleum (¢ orp., 
an air-conditioning system 


licensee 
now offers 
for motor passenger buses which is also 
adaptable to truck or trailer application 
Century Electric Co. has just announced 
the Whitaker-l pp electri power SyYS 
tem for truck air conditioning and re 
frigeration 
Oldtimers predict that 

ready well-established and successful in 
other fields of production will have to 
supply the backbone of future develop- 
ment and growth im air conditioning 
They hold that, of the concerns 
that are now staging a Klondike gold 
rush to get into the business, only a 
few will survive. They contend that 
the automobile builders’ rush of 1908 
14 and the radio-set makers’ craze of 
1921-25, with the tremendous wash 
out of all the weak sisters that followed 
provide the precedent which the air- 
conditioning industry will follow. 


concerns al 


new 


Free Laundering 


New York store’s offer of a free 
laundering with every dress goes 
over big—even with the laundry. 


ANY new sales stunt that actually helped 
to sell cotton dresses—thousands of 
them—to the sophisticated women of 
New York may well be considered worth 
copying by any department store or spe- 


* i! ee 
A ei < 
: =" 
ie oo 
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CHISELING CHARGE 


cialty shop that wants to make a big 
splash and—can get a local laundry of 
good repute to ‘carry the freight’’ in the 
hope of catching some new customers 
out of the ticup 

Stern Bros. department store initiated 
the sales stunt, advertised cotton dresses 
at $2.95. They were just very good 
value for the money, made of pre- 
shrunk, fast-color cotton dress materials 
in current fashion. Now when New 
York women buy anything that has to be 
laundered their first question is, “How 
will it stand up when it’s sent to the 
laundry ?"" Because that’s where a good 
percentage of them send their ‘‘things,” 

to a big commercial laundry. 

A Hot Laundry List 

To prove that the dresses could stand 
just such treatment, Stern Bros. had 
some of them laundered several times 
and put them on display. Then, to quell 
all further doubt, it offered the first 
laundering free of charge. But, this last 
seemingly liberal offer (saving 25¢ or 
50¢ depending on the service) cost 
Stern Bros. nothing, because the Carolyn 
Laundry agreed to launder each dress 
free—once—planned to follow through 
on its charity and try to capture some 
steady customers. 

No—the chances for chisclers to get 
several free launderings of the same 
dress were practically nil, for a special 
printed tag sewn into the garment by 
the makers was removed when it got 
to the laundry the first time and after 
that, well—no tickece—no free laundry 

The stunt worked so well that the 
original order, covering a quantity of 
dresses (in 4 figures) had to be dupli- 
more than once. And the laundry 


cate d, 


says that it’s mighty inexpensive adver- 
tising. 
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International News 


Broken windows and overturned cars were routine events 


of the day when 10,000 workers in San Francisco cleaning and dyeing establishments 


“walked out” in protest against the price-cutting 


and wage-chiseling—activities of 


1,400 operators whom they charged with code violation, 


10 





Hupp Hurrah 
Hupmobile makes its customer. j), 
salesmen, begins promotion <); ive. 
EMBARKING On a program 
pressure promotion, the Hup} 
Car Corp. has just announced a 
merchandising move the adopt 
modified version of the age ol 
selling idea. Described as 
ture in profit-spreading” by its s; 
Archie M. Andrews, Hupp boar 
man, the plan seeks to deputize 
mobile salesmen all the quart 
motorists who drive Hupmobiles 

To all those car 
in the names of 4 prospects, tl 
agement ‘will send “a trifling 
flameless cigarette lighter.” If 
the 4 actually buys a car, the n 
“nominated” him will 
the Hupp payroll at $5 a week f 
month—$20 in all. On such sale 
salesman and dealer get full com: 

Second stunt on the Hupp pr 
calendar is a “pageant of trans; 
tion.”” Early in May, 1,000 new 
mobile buyers will ride streamline 
and airplanes to Detroit, will cel 
there the aerodynamic nature of m« 
transportation, and after the specc! 
leading authorities in the transport 
field will drive their own new « 
home. Mr. Andrews’ high-powered 


aroused consi 


owners W 


win a b 


SC heme S have 
and criticism 


motion 
able interest 


Troppers 


Tropic-type, white pith helmets 
will be pushed for summer wear. 


To HAT manufacturers the threat of 
nudism is an old story. For hatlessnes 
came into vogue long before nudism w 
practiced by anybody other than M: 
Minsky’s strippers. 

Now, however, the Hawley Product 
Co., of St. Charles, Ill., thinks it has th 
answer to the mad hatters’ problen 
Hawley calls it the “Tropper.”” Whi 
is a contraction of “tropical topper 
Which in itself is fancy language for : 
white pith helmet of the type popu 
larized by Clark Gable and others who 
have ventured forth on cinematic safaris 

Jess Hawley, the famous football 
coach who hopes to put the American 
male population all under Troppers be 
fore the summer is out, got his inspira 
tion at the 1934 World’s Fair, where 
two-bit helmets got quite a play. 

Right now, Mr. Hawley’s factory is 
running 24 hours a day preparing for a 
summer demand stimulated by adver 
tising. Aside from their light weight, 
Troppers boast 2 
They start at $1, come in only one size, 
for an adjustable sweatband takes care 
of cranial irregularities 


big sales features 
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They used to tear down drives—even remodel wails to get the 





low stretch and high flex life of Goodyear Compass Coro 


ENDLESS BELTS — 





aaa 


BUT NOW YOU CAN 
MAKE THEM ENDLESS | 








RIGHT ON THE JOB! 


4 ass best proof of the savings and 
spectacular performance which 
Goodyear COMPASS CORD belts 
have been delivering is the troublea 
wise man would take to install them. 
Experience showed that—once in- 
stalled—they outlasted other belts 
by as much as ten to one. 


So, when necessary, plants tore 
down drives and tore out walls to 
put this money-saving belt on the 


job. 
But the G. T. M. (Goodyear Tech- 


The Goodyear patented splice — notice 

how cords are dovetailed when ends are 

put together. No chance of splice failure 
here 


nical Man) wasn’t satisfied to let it 
go at that. There must be some way 
—he figured —to settle this difficulty 
—some way to install the belt so it 
wouldn't have to be tailor-made for 
every drive. 


Simple, when you know how 


So he put the problem up to head- 
quarters, and now we announce the 


THE 


answer —a patented rul- 
canized splice — with com- 
plete instructions and 
equipment for making 
these belts endless on the job. 


How this is done — how cords can 
be dovetailed together—is shown 
by the diagrams pictured here. 
And the result—installed on the 
drive—is still an endless belt, with 
all the advantages of long life, 
freedom from ply separation and 
low stretch which make the Good- 
year COMPASS CORD belt the first 
major improvement in belt de- 
sign in fifty years. 


How Compass stands up 
The ease histories of this splice- 
less, plyless, long-lived belt in- 
clude many such records as this: 
“53 months unfaltering, trouble- 
free service ona pulp mill beater 
drive — ten times the service of 
previous belts.” 

“33 months on an oil field pump 
drive — without service interrup- 
tion—and still going strong. 


IN 









A problem for the G.T.M. 
how could an endless belt be installed here ? 


Previous belt broke five times in less 
than 5 months—total life only one- 
sixth the COMPASS Belt record.” 

Such advantages are available on 
any drive, now that COMPASS Belts 
can be made endless on the job. 

Why not havea talk with theG.T.M.? 
Just write to Goodyear, Akron, 
Ohio, or Los Angeles, Calif., or call 
your nearest Goodyear Mechanical 


Rubber Goods Distributor. 





This special vulcanizer has been 
developed, available through Goodyear, 
through Goodvear distributors, or itcanbe 
purchased by customers for their own use 
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Non-Refillable Bottles 


The necessity of thwarting the bootleggers has mothered 
an ingenious litter of one-time liquor bottles. 


RePeAL of the 18th amendment was 
expected to boost the glass bottle buss 
ncss to record breaking leve ls and did 
but the still doing 
business, who are responsible for the 
current unprecedented demand for bot 
tles and closures that either prevent 1 
filling or, at least, make it inconvenient 
and difficult 

Since the American public has be 
come brand-conscious, under the influ 
advertising, boot 


its bootleggers 


ence of construciive 
leggers have found it difficult to unload 
of their product ? 
wild-cat and unknown 
brands. Their activities in legitimate 
marketing are limited also by the fact 
that, under federal regulations no bot 
tle manufacturer is allowed to deliver 
bottles without a permit. 
These factors plus the ease with which 
refills of well-known brands can be sold 
to unscrupulous or unsuspecting deal 
ers, have the 
of thrown-away liquor bottles and pack 


large 
under 


quantiti s 


names 


povernim nt 


made recovery and sale 
wes a regular business, in which the 
most popular brands bring fancy prices 

With reliable distillers interested in 
iny device that protects the consumer 

ind themselves manutacturer 
of bottles or 
menting with some new neck or gadget 
Hundreds of fre 
showing up with tricky Cay 
Only a few have survived prac- 


market 


every 
closures iS busily exper 
lance inventors are 
Ss and what 
not 
tical tests and are now on the 
Under Lock and hey 

Of these the Yale “locked bottle,”’ 
offered by Yale & Towne Manufactur 
ing Co., has been pronounced by many 
as the nearest thing to a bootlegger’s 
nemesis. This bottle ts provided with 
a flare-out neck out by 
the original bottling plant, it carries an 
inner porcelain-topped stopper and a 
hermetical seal applied to close the 
The 


with a 


and, as turned 


chamber above the stopper out 
side of the neck is 
snugly fitting elastic skirt which carries 
a black dot mark. When the bottle is 
to be opened the Yale key, which comes 
with it, is inserted at the dot through 
the ‘‘skirt’’ into a slot cut into the neck 
of the bottle. A twist of the wrist takes 
the entire top of the neck off clean with 
out chips, while the clastic skirt encloses 
Then remove 


covered 


the newly uncovered lip 
the porcelain-topped stopper and pour 
With the seal removed and the ffare top 
of the neck permanently amputated, no 
bootlegger can make the bottle look 
new 

Colt's Patent Firearms Mfg. Co. has 
also brought out a double seal which ts 


expected to increase the troubles of the 





An inner molded cap which 
the bottle sharp- 
wheels, so that 


refill artists 
actually 
toothed 


M als has 


metal inserted 
they permit screwing on the outer pro 
cap. However, when the latter 
is removed, the metal 
gaged and cut a hole in the sealing cay 
Another maker 
is preparing for production a_ bottle 
which carries a teat of thin glass on the 
neck. This knocked off by a 
pencil tap, leaving a hole that foils the 
refiller 

Among the manufacturers now pro 
ducing or approaching production of 
refill-defying closures are 
Armstrong Cork Co., Brockway Glass 
Co., Diamond Glass Co., Fairmount 
Glass Works, General Glass ¢ orp., and 
Salem Glass Works. A number of other 
important the field admit 
that they are getting ready to make a 
bid for this business 


tective 


wheels are en 


which renders it useless 


can be 


b« ttles or 


concerns in 


Bu 
100% BOOTLEG = PROOI!I 
lo« ked liquor bottle can't be tammy 
with after it leaves the distille: 
ean’t be refilled after use, contend 
Yale & Manufacturin 
Once unlocked, the cap 
can’t be put back on the 
(inset, bottom) preserv« 


Towne 
titiset 
ines k 
stopper 
tents while bottle is in us« 


Wine and Liquor Show—Private 


League of Distilled Spirits Rectifiers looks over some 
old problems and some new lines at Chicago show. 


Vivi THOUSAND manufacturers and 
wholesalers in the liquor and wine trade, 
meeting at the Stevens Hotel in Chicago 
this week, wrestled with the problem of 
lack of coordination between 5 separate 
code groups, Fifteen thousand retailers 
smacked lips at beautiful displays in the 
trade show—until they learned the bot 
tles contained brightly colored water 
The public for the first time, was told 
No admittance 

Called by the Distilled 
Spirits Rectifiers, the convention was dk 
signed to answer some of the questions 
raised in the first year of prohibition 
repeal. A year ago, the industry was 
intent upon getting business in a hurry 
and cared little about paying the piper 
It met then to show the public what it 
had to offer 

Last year’s show was public and at 
tracted also much criticism 
About 
samples” 
there 
were largely display and undrinkabl 
confined to hotel 
however, 


League of 


bar flies 
0 ~exhibitors participated and 
prominent. This year, 
exhibitors, and bottles 


were 


were 11 


Sampling was 
rooms. As a safety measure, 
Andy Frain’s famous corps of uniformed 
ushers was on hand to “show the way.” 

Retailers had some 3,000 brands to 
sick from, many new ones, but few new 
Finds of drinks. One maker introduced 


alter an 8 month 
habits 


for the 


a gin liqueur 
of drinking 
things casier 
wider line of ready-mixed drink 
The show that 

manufacturers were secking wide: 
kets. Consolidated Wine & Spirits 
of Los Angeles, heretofore active | 
on the West 


whiskies, gins, liqueurs, and brand 


another 
tired host 


also revealed 


Coast, sent a carl 
( hicago a step in a move eastward 


Container companies stressed att 
tiveness and utilitarian values of cart 
A Detroit conccrn, Union Distillers ¢ 
presented its “cocktail bar,” an « 
carried carton displaying 5 bottles 
taining ingredients for making 50 ku 
of cocktails. Bottle makers went to t 
modernistic; cork and cap manu! 
turers had new and distinct lines. M 
ers of equipment presented machit 
designed to accelerate operations 
John Public's troubles were not 
gotten Robert Burns Hospital Lal 
ratories of Chicago drew wide int 
in its display of “Wham,” for t 
morning-after feeling, 
restore faculties to normal in 20 to 
minutes.”” For the man with an o 
sional “hangover,” there is the ot 
dose 15¢ size; for the constant tipple: 
there is an economy package for $1 
Out of this convention it is hoped to 


guarantee | 
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T obacx Oo 


p organization within the indus 
ve separate codes importers, dis 
rectifiers, wholesalers, and vint 
have, so far, resulted in nothing 


sruption and many jealousies. Thx 
ers, with a quarter billion dollars 
tment at stake and doing about 
fourths of the liquor business, are 
‘to point. the way 


Tobaceo Week 


Hartford’s big tobacco marketing 
event indicates Connecticut indus- 
trv has a new lease on life. 


Harrrorp’s Tobacco Weck, first of the 
ts to run on a full big-time sched 
has just closed—with a bang 

Connecticut growers of fine 
wn and other tobaccos used in the 


shade 


inufacture of cigars have had tough 
dding in years past. Cigar consump 
was dropping off steadily. Chain 
competition made life miserabk 
for many small cigar dealers whose ulti 
demise consequently reduced th 
pportunity for small cigar makers and 
idded many of them into oblivion 
advent of cigar-making machines 
t their opportunity still further so that 
idually the bulk of cigar making was 
ntrated in the hands of the big 
ifacturers (BW’—Feb11°31) 
These big fellows not only wanted 
to buy in big lots but some even a 
ired large acreage and grew their own 
tobacco or bought the crops while in 
the curing and did their 
packing. Small growers had fewer op 
portunities to sell, often were victim 
ized by shrewd buyers, frequently had 
to take whatever price they could get. 
The market week just closed demon 
strated that, since tobacco growing has 
me under the protecting wing of the 
\AA, Connecticut growers, big and 
ttle, are reaping the benefit of the crop 
‘rowing and marketing plans that lead- 
ers in the industry had in their safes 
for years but could not execute becaus 
government cooperation was lacking 
Smooth Operation 
Acreage quotas for 1934 were ap 
proved by AAA. Sorting of the crop 
into government-approved grades pro- 
ceeded, as usual, under the supervision 
of the Department of Agriculture rep 
sentatives. Prices were determined on 
basis of 1933 averages plus in 
uses for higher materials costs and 
wages—an average boost of 15° 
When the bell ended the last day of 
Week, growers found that 
most of the 1934 crop had changed 
hands at prices ranging from 15¢ to 
$5.25 per Ib., so they were well satis 
1. The dozen or two men who had 
done most of the buying were satisfied, 
too—except one who waited too long 


; 


tor prices to break 


sheds own 
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W.& Jc SLOANE 75 riety avenue, New york 

















Architect 
Cass Gilbert 





The medittity of 
“FURNISHED BY SLOANE” 


. " 


, Inc. 


. 


Master Craftsmen factories, the Sloane Contr 


ment is eminently equipped to handle, in « 


tion with the architect, the entire furnishing pr 


plete service is advantageously available for 


building partitior ind laying 


jOoDds even to 


every type of important building. The san 


Tudor motives of a modern skyscraper and early 
American traditions of the building's owners ide a 
combination to which Sloane decorator rT fully | 
reconciled the complete interior scheme of the New York 
Life Insurance Company's new home. This included the 
walls, floor coverincs, furniture and decorat With 
the facilities of our Four Centuries Shop and our 


ict Depart- 
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HIS photograph shows you a General 
Motors research man working on a 
machine which doesn’t yet exist. 


Under his hands is the beginning of a device 
to take 5000 pictures a second of what goes 
on inside an automobile engine. 


He will take those pictures, if and when his 
machine is perfected, through 
quartz windows inset in the 
engine’s cylinder walls. 


And then he will unravel new 
facts about engine operation — 
compression, fuels, ignition— 
which will set General Motors 
engineering off on another spurt 
for others to follow. 


There are more than four hundred 








HE IS WORKING 
() IMPROVE 


YOUR 1940 MODEL! 





be a General Motors car — product of the foremost engineering, scientific and technical ability in 





General Motors men like this who live and 
work in the laboratory five to ten years ahead 
of current engineering thought. 


They feed new and priceless knowledge — 
of metals, designs, devices, aerodynamics 
—to the six independent engineering corps 
responsible for the development of the six 
General Motors cars. 


On that advanced scientific foun- 
dation is based the progress of 
General Motors each year as 
builder of the world’s foremost 
cars. 


As our final guidance, by replies 
to more than a million letters 
sent to car owners every year, 
the public itself counsels what it 
wants those cars to be. 


Just issued! This absorbingly inter- 
esting book tells in untechnical lan- 
guage how Research works and what 
it és doing. For your copy, address 
General Motors Research Division, 
General Motors, Detroit 


the industry, and of a policy which solicits TAE PUBLIC INTEREST as its inspiration and its guide 


TUNE IN! 
Genera! Motors Symphony 
Concerts 
Sundays 8 P.m., E.S.T 


==. Generar MOToRS 


A Public-Minded Institution 


CHEVROLET . PONTIAC . 





OLDSMOBILE 





. BUICK LA SALLE CADILLAC 
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“AN EYE TO THE 
FUTURE=— 
AN EAR TO THE 
GROUND” 


— this describes General 
Motors’ policy, a policy 
by which the public is given 
what it wants in better cars 
year after year, and yet is 
safely protected against ill- 
timed or dubious 
experiments 
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For Realty, See Your Banker 


New York’s distress real estate is feeling effects of a 
rehabilitation program by mutual savings banks that is 
something new in banking history. 


New York real estate is being pepped 
up and its cheaper residential sections 
dressed up by something new in prop 
erty management—rehabilitation of di 
lapidated structures acquired through 
mortgage foreclosure. The 
mutual banks, ultra-conserva- 
tives among the financial institutions, ar 
providing the new spark to real estate 
activity which holds promise of trans- 
forming one of the knottiest problems 
of the national real estate snarl into a 
far happier situation, for themselves and 


staid old 


Savings 


for owners of equities 

East side, West 
town's tenement 
cxtent in better areas 
tures are shedding 
foldings and tarpaulins to blossom forth 
in attractive mew exteriors. Modern 
fronts are matched on the inside with 
plumbing, heat 
ing plants, elevators, refrigerators. Some 


side, all around the 


‘ 


sections—to a smaller 
antiquated struc- 


mud-packs” of scaf- 


smaller apartments, new 


times extends through to 
garden courts that replace erstwhile back 


yards or fire csc ape we Ils 


conversion 


Only incidentally, more sales by the 
real 
estate transfers, although not fast enough 
as yet to offset the propertics still com 
ing into their hands through foreclosure 


savings banks are showing up in 


or quit-claims from mortgagors relin- 
quishing possession 

But sales are not the initia: purpose 
behind the rehabilitation of New York's 
foreclosed real They are by- 
products of an underlying change in 
mortgage financing in the city 

Broke With Tradition 

More than any other center, New 
York has suffered in previous depres- 
sions by the dumping of property taken 
in on mortgages by “‘institutional’’ real 
estate interests. The bulk of its $8 bil- 
lions of mortgages are owned by insti- 
tutions, saving banks, insurance, trust, 
mortgage companies. The savings banks 
are the biggest factor. 

Traditions built up in 100 years of 
mortgage banking had made it a reflec 
tion upon a saving bank's management 
to have the real estate owned account get 
out of hand, even in the depth of world 
shaking depressions Consequently, to 
icquire real estate—as they must with 
50° to 700¢ of their assets invested in 
meant dumping it in a 
crisis. Following that course, they would 
one of those vicious cycles of 


estate 


mortyvages 


t up 

t 
price-breaking transactions so familiar 
to margin operators in stocks back in 
1929-30 


A salting of radicals among newe 





day savings bankers, supported by for- 
ward-looking real estate executives from 
other mortgage institutions, decided that 
the 1930s need not repeat experiences 
of '93, '57, '37, and the other depres- 
sions that punctuated the last century; 
decided that corporation investors with 
greater than individuals for 
holding and remodeling property should 
instead of destructive 


resources 


be constructive 
this timc 

Organizing in midsummer 1933 as a 
mortgage conference, this group under 
took to sell a new philosophy to corpora 
tion mortgagees. Their platform read: 
Real estate is a good investment, better 
held than sacrificed. 

Improvement Has Helped 

It was, still is, an uphill fight. Mort 
gage lenders, more owned real 
estate on their books than ever before in 
history, find the impulse to liquidate 
almost irresistible. The spotty market 
improvement of the last months 
may prove the determining factor in suc- 
cess of the ‘'standstill” campaign. 

Helping the conference program has 
been the liquidity given mortgages by 
the RFC and the Savings Bank Trust 
Co., special discount bank created by 
the savings banks which has stood by 
(practically unused) with $107 millions 
of capital and a line of credit with the 
RFC to bail out any bank that needed 
quick cash. But none has needed extra 

Depositors have relied upon gov- 

ernment guarantee, their abiding conn- 
dence in ‘‘mutuals,” have not been 
critical of mounting real estate accounts 

Property rehabilitation followed from 
the policy of holding real estate until a 
better market developed. Many proper- 
ties were uninhabitable, some boarded 
up, when they reverted to mortgagee. 
They had to be remodeled to pay carry- 
ing charges. Most sales have resulted 
because a rebuilt house filled up with 
rent-paying tenants and attracted buyers 
A few have been sold on the basis of 
architect's plans, renting agent's schedule 
of prospective rentals after moderniza 
tion to be financed by the banks 

Policies as to how much new moncy 
will be put in to save original invest 
ment vary among and a 
cording to the type of property. Em 
phasis is on the decadent structures, 
many of which date to the post civil war 
reconstruction era—the “‘cats and dogs” 
of real estate 

The insurance companies, owning 
more of the larger apartment buildings, 
generally find the market is not yet ready 


with 


few 


cash 


institutions 


BANKING TRANSACTION 


house on the right used to | 


the 


Savings 
foreclosure, 


Charles H. 


tect 
ization 
rented 


the left. 
Bank, to 


turned it 


job. 


in 3 months 


Then ! 


which it 


over | 


Lench for a 
The 8 apartme: 


the ren 


building put on a paying ba- 


for that type of property. Rent 
will not yet justify extensive 1 
penditures. There is still littl 


for large 


units. Some 


\t 


do ik 


market will be broad until the 


teed mortgage situation (Bil 


has been cleared up and public f 
of real estate is again feasible 
New, modern buildings of 


SiZ¢ 
income ) 
turned the 


($40,000 to $60,000 ann 
sell readily, would 


mortgagee’s invest 


any time, but, for once, the own 
into possession of su 


have come 


erties through the courts are not t 

ing them on the market 
Own 5% of Manhattan 

Lending institutions are calculat 


own 5% 


of Manhattan 


real cst 


$500-odd millions worth. They a 
1,104 parcels valued on the tax ro 


$159 millions in 


1934 


two-thir 


all foreclosure conveyances of th 

and a new high in number and valu 
Real estate management has be 

one of their major functions but n 


of the larger lenders restrict themse! 
to supervision, relying upon establis! 
maintenant 

ganizations, to handle properties. Du 


real estate 


agenc ies, 


Operation is necessary in the worst 


erties where 
agents adequate commissions. 
few have created complete rea 


departme nt 


maintenanc 


A constructive 


climination 


revenues will not pr 


pro’ 
On 
l 


s, opened branch offices 
keep convenient hours for tenants 
prospective purchasers, have their « 


e staffs 


of blind 


policy, 


competition 


in lud 


tween owners of distressed real est 


est 


] 
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promise now of dollars and 
< be fits. Cash income from resi 
atial real estate is 10% to 15% 
“1 e Only scattered instances of im 
; wee t are reported in business 
2 =i9) 
The New York County Register dis 
sed 135 bona fide sales transfers in 
tauary and February, 1935, against 137 
’ ‘same 1934 months. Prices paid 
ar totaled $10.6 millions, 86° of 
«essed Valuation, whereas last year 
, ws brought $15.5 millions but only 
“74, of assessed valuations. 


/ 


New Cable Code 


American Trust Co. of San Fran- 
cisco devises 3-letter code system, 
with 40% saving in cable costs. 








lo Wen cable companies reduced the 
! length of code words from 10 letters to 
it the beginning of last year, without 
g the cost per word, brokers and 
bankers protested in vain (Bu Mar 
j'34) 
After more than a year of waiting, 
American Trust Co. of San Francisco 
comes forward with a code of its 
vn which makes 3 letters do where 5 
ere necessary before, saves one word 
every three, and thus cuts the cost of 
nternational messages approximately 
0%. In addition, the new code pro- 
vides an absolute check on accuracy of 
transmission. The American Trust Co. 
tarted filing under the new system this 


4 





week 
The following example illustrates 
both the word-saving and the self- 
iecking features of the new system. 
Message to be coded: 
We have increased our Letter of 





tht Credit No. 5741 by US$3,840 and the 
expiration date has been extended to 
Apr. 30. All other terms and condi- 
tions remain unchanged except shipment | 
trom China to Los Angeles Harbor: 
partial shipments are not permitted. 

Please notify beneficiary.” 

Coded according to the old 5-letter 

1UC DRWYA OEJYJ JIRIU EVOUT ALKNI 

( MIXBY IEODM IEXRX NLPOA 


tCill 








most Cost: San Francisco to Shanghai, 
\ . s4 OH 
is! When sent by the American Trust Co. 
-letter code system, the message reads: 
Dir VCZJD VFNTB ARGYA JYAMT. 
P' Cost: San Francisco to Shanghai, 
OV 51] 75 
uy In this new system, although the let- 
S ters are grouped in fives fer transmis- 
n, the letter units are threes. Every 
‘etters constitute 3 words of 3 letters 
cach. The tenth letter is the check. 
_ The new code, known as the Meisen- 
ach Three-Letter Code System, covers 
I general business, as well as banking. 
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Golo 


out of the Air 


ACTUALLY—GOLD OUT OF THE AIR-at 
the Wahl Pen Co., or Bausch and Lomb 
Optical Co., or Tiffany & Co., where Airmat 
Dust Arresters catch the dust from buffing 
and polishing wheels, and the filter sheets, 
costing only 454 cents, are worth as much as 
$10.00 each after a few weeks’ service, due to 
the invisible particles of gold collected. 


Figuratively, even soot becomes gold if its 
elimination is profitable. A large hotel, for 
instance, attributes a yearly saving of $3,000.00 
in cleaning and redecorating to American Air 
Filters, a return equal to their total cost. 


Gold out of the Air... 


An asbestos goods manufacturer saves 
$1,280.00 a year by collecting with an Airmat 
Dust Arrester approximately 1,000 pounds of 
asbestos dust each week which formerly es- 
caped from cyclone separators. 


Gold out of the Air... 

A food manufacturer overcame spoilage in 
packaged sliced bacon by excluding mold 
spores in slicing and packing rooms, with 
American Air Filters. 


Gold out of the Air... 


An automobile manufacturer reduced main- 
tenance and repairs 79.5°% on 8 large air com- 
pressors by eliminating grit and dirt from 
the intake air . . . an annual return of 69.5% 
on the cost of American Air Filters. 


Gold out of the Air... 


Dust . . . whether valuable, hazardous, or 
AM F R | oF. N merely objectionable . . . may be gold in the 
| air. If valuable, its escape is an economic 


loss . . . if hazardous, its control will prevent 


damage to life or property ...if objection- 
able, its elimination will mean a direct saving 
through increased production or reduced 
maintenance costs. 

Whatever your dust problem, whatever your 
need for clean air, the American Air Filter 


Company offers you the knowledge and ex- 


perience of fifteen years in the field of Dust 
E |: F R S Engineering. 


Send for Your Copy of This Book » » » 












COUPON 
AMERICAN AIR FILTER CO., Inc. 
320 Central Avenue, Louieville, Ky. 


Gentlemen: Without obligation send me your booklet, 
“American Air Filters in Indusry.” 


Name__ 





Company — 
Address 
City _ ieee —— ae 












































Thunder Over NRA 


Recovery Administration goes to its own hearing in a 


storm of criticism darkened by legal clouds. 


But Mr. 


Richberg has 17 ways to clear the atmosphere. 


THE petted darling of labor and of in- 
dustry alike in the summer of 1933 and 
for many months afterwards, NRA is 
now being treated with all the cruelty 
and scorn once reserved for the step- 
child in the old melodramas. Its erst- 
while proud papa, General Johnson, 
calmly calls it ‘‘as dead as the dodo”; 
the industrialists who once trooped to 
Washington in droves and all but 
begged Uncle Sam to take over their 
businesses and run them, the union 
labor leaders who hailed the mewling 
infant as a Daniel come to judgment— 
of them all, none remains so poor to do 
it reverence. None, that is, excepting the 
several thousands whose jobs, good and 
mediocre, have depended and still de- 
pend on it—those who have received 
(and well earned, be it noted) those 
$42 millions that have been expended 
on code administration. A hearty vote 
this week in New York in favor of 
NRA was interrupted rudely by one in- 
quirer who asked for a raising of hands 
to show how many were paid executives 
of code authorities; the proportion was 
about 2 to 1. 
First Witness 

The NRA investigation is on, and 
Donald Richberg has been parrying the 
questions of senators notably well— 
rather too well, some note, for the 
solons do not like to have their mis- 
informations brought too clearly into 
the light, even of so famous and dis- 
arming a smile as Mr. Richberg’s. The 
Wagner Labor Relations Bill, batten- 
ing on the alleged flaunting by industry 
of the Brahmin-like Article 7-a (collec- 





tive bargaining, in case you have for- 
gotten), is being urged eloquently in 
another Senate committee, and the A. 
F. of L. talks direly of unlovely and 
“unpreventable” strikes if this bill is 
not passed, majority rule especially. 
Senator Borah is again sure that NRA 
“fosters monopolies,” and that the small 
business man gets the worst of it; and 
he does not like Mr. Richberg to show 
that this isn’t exactly—or, at least, not 
generally — true. Senators Nye, King, 
McCarran, speak bitter words, and 
Senator George sees the end of codes 
and NRA, and all. 

Hanging over this carnage of yester- 
day's ideals are the grim clouds of the 
adverse court decisions: Judge Nields 
on Weirton, Judge Dawson on coal, 
Judge Borah on the New Orleans box 
case, Judge Faris on the St. Louis gar- 
ment case, the state decisions that the 
New York and Wisconsin state NRA’s 
were unconstitutional. There's poor 
comfort in the fact that these are all 
lower court rulings. The Supreme 
Court listened this week to arguments 
in the Spielman motor case, which deals 
with fair trade practices (trade-ins) and 
in just one month will listen to the 
Belcher Lumber case, coming up from 
Judge Grubb, strict Alabama constitu- 
tionalist. The Belcher case involves the 
very heart of NRA’s constitutionality, 
the right of Congress to touch on labor 
conditions in a manufacturing industry ; 
Weirton may yet be voluntarily tied in 
with this case, to get a quick, all-around 
decision. 

Congress can well and properly hold 





off legislation until there is 
of the final issue, with a 
revising NRA to get arour 


barriers if they are sust 
scrapping the whole NI 
ground that it isn’t legal a: 
its job anyway, so far as it « 
taking this occasion to set \ 
manent NRA” which will 
job of cleaning out its o 
stables and putting in th« 
white-enamelled perfection 
ture, or (¢) making a nation 
(the legal difficulties daunt | 
the planning stage) and put 
practices back under the ant 
and the Federal Trade ( 
with revisions of its act to 1 
ministrative rather than alm 
judicial and punitive. 
Biggest Legal Probl 
Mr. Richberg, in his impx 
mony of Mar. 7, touched o: 
of the legal problem. The |! 
lems of organizing and enfor 
were the “chief hazard” fror 
ginning, he admitted. Everyb: 
on the value of eliminating unt 
practices and labor oppression 
problem before the Congress 
marily this: In what manner 
far can the authority of the f 
ernment be exerted to accomp! 
ends?” He held that Cong: 
not possibly pass, nor the ex« 
force, laws setting out in detail t 
practices and labor procedure « 
sands of industries. There h 
a gradual evolution of a “law 1 
under the code system. And 
brought in the key to the Ad 


tion’s defense of NRA’s constit 


ity. It is finely and clearly don 
“Those who have not recogt 
necessity for such a gradual 
ment of industrial law do not 
stand that the validity of a larg: 


our law depends upon the support 


lic opinion. When the Supren 

















Keystone Wide World International News A 
“NO” MEN—These are the judges whose anti-New Deal decisions during the past fortnight have dealt the Administ: 

the most serious judicial blows in its 2-year history. Left to right: Judge Charles I. Dawson of Louisville who refus: 

enforce the bituminous coal code; Judge Marvin B. Rosenberry of the Wisconsin Supreme Court who held the state \f\ 
act invalid; Judge W. I. Grubb who restrained the “illegal proprietary operations” of TVA; Judge John P. Nields of \!! 
mington who held Section 7-a invalid in the Weirton case; Judge Wayne G. Borah of New Orleans who scored wage and hour 
previsions of the lumber code. Other older cases involving NRA constitutionality are already before the Supreme Court. 
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“and the way its been moving 


TLL NEVER 
NEED ANY MORE” 


Time for some high pressure selling? No. 
Time for some high powered thinking. 
What this salesman needs is ideas. What 
this dealer needs is help. 


Modern salesmanship only begins with 
selling the dealer. The real job is to help 
the dealer sell the consumer. On his 
shelves are hundreds—even thousands — 
of items. To get the breaks, your product 
must make its own breaks — be so shrewdly 
priced, packaged, styled, displayed, mer- 
chandised, that it sells with little or no 
dealer dependence. 


We have noticed that, faced with a mar- 
keting or merchandising problem, manu- 
facturers of packaged goods have thought 
of the American Can Company as a logical 
source of help. They have realized, per- 
haps, that to build successful packages and 
point-of-sales displays we have had to 
know something about markets and con- 
sumers, and the whole broad field of retail 
merchandising. They have assumed that 
with our daily contact with many and 
varied marketing problems, we must have 
quite a bit of information. 





Our experience-background, our studies 
and other data, have been of value. Pos- 





, , > , 7 > ‘ - , . 

sibly they can be for you. We suggest that Why does American Can Company concern itself with 

you drop a line to our Sales Promotion problems of retail merchandising? 

Department. We should be glad to talk Our reasons are the same as yours. We cannot sell more packages 
things over with you and contribute what than you sell for us—yow cannot sell more than the consumer 
we can buys. The consumer is our common goal. 














trator 


NRA 
f Wil 
| hour 


AMERICAN CAN COMPANY 


230 Park Avenue, New York 
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is called upon to answer the question, 
Is this law a reasonable exercise of a 
power clearly conferred?’ it is not the 
individual opinion of a single judge, but 
the preponderating public opinion, which 
should be decisive.” He held that the 
facts, and not theories, on the results of 
economic actions in varying industries 
should determine the decision as to 
what properly ‘‘affects” interstate com- 
merce—and thus under the 
purview of the federal government and 
not of the alone, under that 
clause of the Constitution that gives 
Congress the right to legislate regarding 
interstate and foreign commerce.” 
The 17 Points 

The 17 points which Mr. Richberg 
set down as the basis on which the new 
NRA bill should be built foreshadoyed 
almost exactly the terms of the Admin- 
istration bill as later proposed. They 
recommended: a clearer definition of 
the authority conferred on the executive 
in making codes; a 2-year extension 
free exercise of industry initiative in 
making codes, but sharper definition of 
the public powers conferred on cod 
authorities; voluntary codes for indus- 
tries actually engaged in interstate com 
merce; findings of fact and standards 
in approving codes; Presidential right to 
impose conditions on and amendments 
to codes; Presidential right to impose 
limited codes with labor provisions and 
rules against notoriously unfair trade 
practices; Congress to fix labor provi 
but with considerable flexibility 
allowed; provisions for financing code 
authorities by levies on the whole indus 
try; voluntary agreements like the PRA 
continued as permissible ; permissive use 
of labels and insignia (like the Blue 
Eagle) permitted; freedom from anti- 
trust laws, but only if codes themselves 
meet certain severe requirements to be 
written into the new NIRA; retention 


comes 


states 


sions, 





TILL NEXT JUNE?—Donald R. Richberg heads the long procession 


nesses scheduled to appear before the Senate Finance Committee at 


hearings on NRA. 


No longer responsible for administration, 5. 


Clay 


former NIRB head, is an interested listener at the crowded sessions. 


of Section 7-a; clarification of terms 
provision for continued coordination 
with AAA and oil control with certain 
revisions; considerable improvement in 
enforcement machinery, with punish- 
ment by fine only, making Federal Trade 
Commission methods (cease and desist 
orders, consent decrees, etc.) 
for NRA enforcement; automatic exten 
sion of all codes (90 days is proposed ) 
to permit adjustments to new rules after 
the present NIRA has expired on June 
16, or has been superseded by the new 


act. 


Oil Independents Get a Break 


Ickes issues order prohibiting exclusive retailing of 
lubricants and allowing retailers to cancel contracts. 


PLUGGING along with that undeviating 
determination so maddening to his 
Oil Administrator Ickes last 
week issued a ruling vital to gasoline 
producers and retailers. It prohibits en 
forcement of exclusive conditions in the 
retail sale of lubricating oil. Service 
stations may continue to handle gasoline 
exclusively on existing contracts, but no 
new contracts may be written, and the 
retail dealer may cancel 
clusive contract on 30 days’ notice 
nettlesome question of legality of such 
agreements is tossed over for the Fed- 
eral Trade Commission to wrassle with. 
The latest Ickes proclamation is a de- 


cnemics, 


now his ex- 


The 


20 


cided victory for small independent pro- 
ducers of lubricants, especially those of 
Pennsylvania. Such companies, having 
no gasoline to offer in the race for ex- 
clusive outlets, found themselves stymied 
by the giants who produced a complete 
line. The scramble by the big fellows 
for gallonage led to avid bidding for 
exclusive retail agreements. By 1933 it 
was estimated that 65% of the retail 
outlets were under exclusive contracts 

Small independent marketers of px 
troleum products other than gasoline,” 
Mr. Ickes said, “have found it difficult 
and at times impossible to obtain retail 
outlets for their products. Motor fuel is 






available 


unquestionably the sales lead 
larger companies continuc to 
clusive dealing contracts 
give the retailer the choice cit! 
cepting their lubricating oils 
subordinate products or of usitr 
of gasoline not having larg 
ceptance, independent mark 
lubricating oil and the like w 
Rental Joker 
Independent marketers of 
get less of a break from Ickes 
order. The option given to tl 
dealer to abrogate his exclusive 
contracts is far weaker than the 
prohibition against exclusiver 
lubricants. Mr. Ickes held that t 
pendent marketers of gasoline 
submit evidence of damage by e 
contracts as conclusive as that 
by independent marketers of lub: 
The gasoline independents ap; 
get the benefit of a section in the 
preventing price differentials in 
of exclusive dealers. The joker ! 
that nothing is said about rentals 
a supplier could leave his price 
the same and give his exclusive 1 
a better rental allowance. A new 


plier’s only chance would be to oft 


higher comparative price margin 
The entrenched powers are not 


1 


gether happy about this phase ol 


situation. It may open the way to 
plain and fancy blackjack tactics | 


retailer. For example: he might get 


eral companies bidding against 


other for his contract. The independ 
offer of better margins could be p! 
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the demand for higher rentals 


igainst . 
opm the present exclusive supplier. Ap- 

from tis , 

fication of the 30-day cancellation 

olic n 


aad be threatened to force terms on 
, ern with the contract. 

Broke Deadlock 

Mr. Ickes’ action does not attempt to 
settle legal arguments ; it was taken sim- 


the con 





the ground that unfair methods 
were shown “within the intent of the| 
NIRA and the oil code.” It proves, 
however, his ability to take the snortiest 
bull by the horns. The oil industry gen- 
erally was concerned over the increase 
of rentals on exclusive contracts, whether 
and agency or lease and license. 
“ins” and attacking “outs” 
Some weeks ago} 


ply on 


lease 
Entrenched 
could not compromise 
the planning and coordination commit- 
tee deadlocked, 11 to 11, on the issue 
In the pre-code era, independent re- 
finers and marketers had protested such 
contracts as violations of the anti-trust 
laws and asked action by the Federal 
Trade Commission. Before that tortoise- 
like body could act, the hurly-burly of 
The code| 
fight produced a compromise—Rule 19 
This declared that the administrator | 
ild act if the Federal Trade Commis- | 

n failed to make a decision within a 
iin time. The FTC admitted it could 

rule in the period set 

The ruling on exclusive dealing con- 
racts does not apply where the supplier 
ns the retail facility 


code preparation came on 


in fee.” 
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Voice Writing 





Tender Board Back |... because each of our dictators 
Federal valves close on hot oil 7 gains y) exira days every week!” 


world’s shortest pipe line. | 


RECLOTHED with power by the Con- 
nally Bill (BW’—Mar2’35), Oil Admin 
trator Ickes swiftly moved in on the 
tt oil boys of East Texas with a new 
Federal Tender Board. Again, oil in 
terstate Commerce must have tender 
rtificates to show that it is not in excess 
f production legalized by the states. 
The move was none too soon. Al- 
eady hot oil had reached an estimated 
000 bbl. daily production, almost 
f the peak figure 
he event was signalized by the firing | 
inother federal gun in behalf of pro- 
m enforcement. A U. S. judge in 
western Louisiana issued a temporary re- 
training order to plug the world’s 
test pipe-line. This midget inter 
te carrier was just 32 feet long. It ran 
ss the Louisiana line near Waskom, 
lex. Gasoline trucks hooked on at the 
Texas terminal and, while the driver 
1 with friends at the Louisiana ter 
il, the gas flowed through to a load 
» rack of the Louisiana, Arkansas & 
I ‘as railway. Not only was this a neat 


for running gasoline out of East 
Texas; it also avoided payment of truck 
ise fees in Louisiana. 
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a week for increased 
business capacity! 


(FROM EDISON RECORDS OF THE WORLD'S BUSINESS) 


The proof of Voice Writing benefits to 
Dictators surprised everyone in this 
company. The firm very readily agreed 
that Ediphone equipment would ac- 
count for an increase of business 
capacity in the Stenographic Depart- 
ment. But the benefits to Dictators were 
to be proved. 

Installation of Ediphones showed 
these results. The gain in conversa- 
tional speed amounted to 7 ¥2 hours a 


week—for each Dictator. Getting ac- 


tion, any time, no waiting, accounted for 


another 10 hours. Net 
result: two EXTRA days 


THE COMPLETELY ENCLOSED DICTATING MACHINE 


Ediphone Voice Writing, in any of 
fice—large or small——is better for 
everyone. Dictators simply turn to their 
Pro-technic Ediphones, like telephon- 
ing, and talk. They think once... write 
once...at once. There is no waiting for 
“dictation periods.” More is accom- 
plished ... with less effort... and busi 
ness capacity increases accordingly. 

TELEPHONE THE EDIPHONE, YOUR 
CITY. An Edison man wil! show how 
Voice Writing will increase your com- 
pany's business capacity 20 to 50%, 
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No 
Reeves Variable Speed Con- 
trol at Work 


10 in a Series Showing 


* Accurate control of machine speeds ena- 
bled this manufacturer to reduce the amount 
of machine waste in his plant by more than 
fifty per cent—saving $1400 a month. 

This manufacturer makes corrugated boxes 

but the profit leaks he plugged—exist in 
greater or less degree in any manufacturing 
plant where machine speeds are NOT infi- 
nitely and accurately adjustable. 


On the corrugating machine pictured 
above, a Reeves Variable Speed Transmis- 
sion with Electric Remote Control replaced 
a variable speed motor. Now the exact speed 
is instantly secured for different grades of 
stock. Splices are made without stopping the 
machine. Smooth acceleration, after a splice, 
reduces breakage. Cut-off speeds are syn- 
chronized with driving speeds. 


So vital are the savings—so important the 
improvements in processing—made possible 
with Reeves Variable Speed Transmissions 
that every manufacturer should investi- 
gate fully how and 
where these modern, 
proved speed con- 
trol units may be 
applied in his plant. 
Over 80,000 in use 
today. There are 
Reeves engineers in 
every leading indus- 
trialcenter—at your 
service without ob- 
ligation. 

* 


Right—REEVES Ver- 
tical Enclosed Design, 
one unit from a com- 
plete line. A correct size, 
design, speed range and 
control for every type 
of application. 





REEVES PULLEY COMPANY, Columbus, Ind. 


$1400 


| Machines for Recovery 








Rising sales and earnings s 


how that the machin 












































Without obligation please send your Handbook of 
Modern Speed Control. (BW-3-35) | 
Name | 
Company 


Address 
































Y and 
equipment industry is beginning to climb out of \}, 
depression. A company survey shows how. 

PER MONTH WiTH sales volume rising from 20% to The strides made by 
80% in 1934 compared with 1933, the producers, of which Cater 
machine and allied industries have and Fairbanks, Morse arc 
changed from red to black ink, begun are already well known 
|their march out of the depression. Some 9°35). Automatic stoker 
53 companies studied by Business Week put down 1934 as a banner 
lturned losses of $12.9 millions into Mar9'35). Machine tool | 
profits of $24.4 millions last year. domestic orders gradually 
Among the 53 companies, 18 increased the depths of 1933 to \ 
profits compared with 1933; 17 turned mated at $50 millions for 
losses into profits ; 14 reduced losses: increase. Here the ente: 
while only 4 showed unfavorable trends. motive industry gave a han 
A representative group of these com- was modest help from ov 
| panies listed in detail in the accompany- Encouraged by better o 
jing table increased their sales by an oil industry set about drillin; 
average of 31°7, while lifting earnings A 48% increase in the 1 
from a loss of $2.7 millions to a profit opened over the 1933 | 
| of $19.9 millions. provided business for s 
$18.6 Billions of Potential as National Supply and Fost 
| These results hinge largely on the Improved conditions abr 
| general improvement of business condi- times boosted foreign sal 
tions of the industries to which ma- domestic sales were lifted 
chine builders, tool and electrical equip- tmprovements The recor 
ment manufacturers cater—which is chinery exports tells a story: 
practically all of them. Estimates by | | 
trade associations of pent-up demand U.S. E . fa Vata 
for modern equipment run as high asp). 4) aaa y . 
$18.6 billions. Some of this began to “wires rial ee 55 : 
loosen up last year and promises to €x- Agricultural 122 - 
| pand further in 1935. Pressure for 
| lower costs in the face of rising labor Blaw-Knox, through a subs 
costs, or for better products to mect the booked a rolling mill for 
competitive struggle, has compelled _ steel company, a zinc strip 
some capital expenditure in every field. English firm, plus mill ma 
| Steel, chemical, food, garment, shoe, au- Brazil. Foreign orders wert 
|tomotive, and oil industries have each _ strictly on a cash basis 
| contributed to the flow of orders to the Electrical equipment man 
machine groups. Sales of textile ma- finished 1934 with the best 
chinery alone are estimated at $67 mil- orders since 1931. The 78 I 
lions, a 12% gain over 1933. ducers booked a combined \ 
Typical Machine and Equipment Gains 
(Thousands of Dollars—000 Omitted) 
Earnings Sales 
Company 1933 1934 Change 1933 1934 Chany 
Allis-Chalmers L$2,894 L$1,039 $13,287 $20,287 > 
Caterpillar Tractor 303 3,651 +1105 14,408 23,769 65 
Chicago Electric Mfg 22 67 205 669 881 32 
Crocker-W heeler Electric Mfg L124 L48 923 1,275 38 
Cutler-Hammer L130 66 3,655 5,118 +40 
Fairbanks, Morse L1,'47 564 8,908 12,551 41 
General Electric 10,855 17,151 58 | 136,637 164,797 +21 
Koehring Co L168 L53 701 1028 +47 
Leland Electric L91 L60 745 972 30 
Link Belt | 217 689 218 7,705 10,378 35 
Biiansapelie-lensywen nee nin oats a aan ose a 
a amano os a L142 L273 2.368 4338 ) : 
Se | 18,637 190 66,432 92,159 +39 
TOTAL, 14 Companies L$2,701 $19,930 $261,358 $343,564 +31 
53 Companies L$12,900 $24,352 | 
L Loss. 
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ions compared with $325.1} 
1933, a 35% gain A good | 
s represented the lighter lines 
but TVA, Boulder Dam, 
ation of the Pennsylvania 


om New York to Washing- 


industrial moderniza- 


some 
sO included 
vouse Electric, tor example, | 
rders exceeding $100 millions | 
t time since 1931 Increases | 
distributed from the heavy | 
branches to the lighter mer- 
nes. During 1934 a million- 
er for transformers for Los 
1s awarded to Westinghouse. 
Earnings Up 140% 
Machine is the outstanding ex- 
successful operation in 1934, 
earnings jumped 140° and a 
stock dividend was declared. 
npleting a steel mill in record 
Youngstown Sheet & Tube last 
company looks forw ard to 
operation in 1935 
ltural implement makers bene- | 
the improved buying power of 
The unfavorable showing of 
of Minneapolis-Moline-Power 
nt, despite the 83% gain in 
me, was the result of writing 
than a million of bad debts 
& Co. turned a $4.3-million loss 
profit of nearly $380,000. 
rs of concrete mixers, shovels 
nes—such as Kochring—profited 
spur applied to public works. | 
stand to gain more when the new 
ms works relief bill gets into 
Evans Products increased profits 
when the bulge in motor sales | 
railroads to adopt automatic 
rs for box cars which had been in- | 
1 in 1932. Crocker-Wheeler 
for increased activity in the air | 
ming field. Worthington Pump, | 
orders in the first half of 1934 
i@@ ahead of the same period of | 
ucquired a plant for the produc- 
of air conditioning and refrigera- 
lupment. 
Bigger Payrolls 
tly, but of the greatest significance, 
gain in employment and payrolls 
electrical and machine industries 
r from depressed levels, the gains 
to be taken with a grain of salt, 
they do reflect progress in recovery 


inuary, 1935, Gain from 1933 Lou 
ivy Em pl pment Payr iit 
machinery 51% 


turbines, water 


—, 


ose: | 
105% 4 
| 
| 


5 117¢ 1 
ry and machine 
61% 131% 


yrolls in the first group, which re- 
activity better than employment at 
present time, are the highest since 
mber, 1931, while in the second 
ip, heavy equipment, the record is 
best since June, 1931 



































Your elevator service may be 


like the steps of the pyramids 


Prope will scale the huge steps of the pyramids for the 
novelty of it. But if they had to do it every day, the novelty 
would change to irksome necessity. 

Poor elevator service is irksome; but it is not something 
that people must grin and bear. Instead, they can move to 
buildings where the service is good. 

It isn’t difficult to have the best of elevator service. It isn’t 
a weighty burden in time and responsibility. It isn’t even 
costly. It is often merely a matter of proper maintenance. 
It is something that can best be handled through the elevator 
manufacturer, since he knows his elevators as no other 
individual or concern can ever get to know them. 

The Otis Maintenance Service is the logical team-mate of 
an Otis Elevator. The Otis Maintenance Service is as good as 
an Otis Elevator. And it is an economical service, since it 
covers the complete care and repair of an elevator and is 
available at a reasonable monthly rate. Consult the nearest 
Otis office for full details concerning Otis Maintenance. 


OTIS ELEVATOR COMPANY 
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8 November, 
1933, Murphy's Hore! 
at Richmond replaced 
hand-tiring with an Iron 
Fireman automatic coal 
burner. 

Immediately, boiler 
room efficiency went up 
and fuel costs went down 
One boiler, equipped 
with Iron Fireman, did 
the work that formerly 
required two, and at 
times three boilers, with 
hand-firing. In six months 
total fuck cost savings 
were $3310.15 

“This installation,’’ says Mr. Bush, “paid 
for itself in savings in six months. We are 
greatly pleased with Iron Fireman equipment 

This record of Iron Fireman user experience 

s important to you if you pay fuel bills for 
a business, institution, building, or home 

A firing survey of your heating or power 
plane will give you the facts on Iron Fireman 
savings and betterments over your present firing 
method. Your nearest authorized Iron Fireman 
dealer will gladly make 
the survey without cost 
or obligation to you 
Models for home furnaces 
and for industrial boilers 
up to 300 h. p. Quickly 
installed. Convenient 
terms Of payment on an 
Iron Fireman plan or 
on an NHA loan. Iron 
Fireman Manufacturing 
Company, Portland, Ore- 
gon; Cleveland; Toronto, 
Dealers everywhere 










































































Murphy's Hore! 
Richmond, Virginia 






































































































































Iron Fireman installation tn a 
250h p. HRTboiler, Murphy's 
Hotel, Richmond, Virginia 


IRON FIREMAN 


AUTOMATIC COAL BURNER 


IRON FIREMAN MANUFACTURING CO 
3093 W. 106ch Se., Cleveland, Obio 
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As national advertisers find their way around th. diff,, 


| . . . . 
ential, publishers worry about repairing rate str) 


Ma Jor thorn in the manufacturer's flesh 

during the last 5 years has been the in 
flexibility of his selling costs. To larg« 
national advertisers the problem has 
been one of particular distress, for ad 
vertising rates have shown little inclina 
tion to follow the general decline of 
| approximately 17% in the price of man- 
ufactured products. (Thus, despite slight 
reductions, newspaper rates for general 
advertising still stand almost 40° above 
those of 1923.) 

In recent years an ever-increasing 
number of hard-pressed advertisers have 
found that the tactics successfully ini- 
| tiated a decade ago by the manufacturers 
lof men’s clothing offered one way out 
Newspapers usually have two sets of 
rates, one for general national adver- 
tisers and a lower one for local retailers. 
| This rate differential, publishers argue, 
}is justified on the ground that the local 
business, which is their bread and butter, 
is easier and cheaper to solicit. Men's 
clothing manufacturers found in this 
rate differential just the loophole they 
needed to achieve reduced advertising 
They simply divided their appro- 
priations among their dealers and sent 
them their national advertising to plac« 
as their own at local rates. 

They Liked the Idea 

To some manufacturers of refrigera- 
tors, radios, electrical appliances, auto 
accessories, paint, furniture and foot- 
wear that seemed like a good idea, and 
| since the depression newspapers have 
| published an impressive volume of the 
total advertising in these classifications 
at local rates. Not all newspapers, of 
course, but if one paper refused to ac- 
cept copy on this there 
always others who would countenance 
the subterfuge. And, by playing one 
publisher off against another, manufac- 
turers’ representatives experienced little 
difficulty in placing their advertising 
wherever they wished. From the adver 
|tiser’s point of view, it wasn't a perfect 
| plan, but it was a cheap one—at least 
until dealers began to chisel on the ap- 
| propriations given” them and to de- 
|mand the advertising differential for 


costs 


| 


basis, werc 


| themselves 

However faulty, it seemed worth try- 
ing even to advertisers in the drug, food, 
| cosmetic, and tobacco classifications, 
|despite its awkwardness for such large 
inational distributors. Speaking before 
the national Newspaper Advertising 
Executives Association last October John 
F. Fitzgerald, president of the Chicago 
association, listed such organizations as 


General Foods Corp., M 


. . 
agency study traces change in national and loc.| 





Co., Kotex-Kleenex ¢ or 
gate-Palmolive-Peet Cor; 


verts 


As 


to the 


scheme 


an increasing if 


large space-using clients 
to short-circuit national ad 


the concern of publishers 


particularly 


There 


are 


during tl 


no conc lusive 


total amount of advertisin; 
volved, but Mr. Fitzgera 
that in 1934 one Eastern n 


$18,000 in 
acc epting 
vertising at 


rates 


tisers to compensate for 


division income. Ot 


lishers 


73.031 


local 


one classificati 
lines of 


rather t 


Defensive Tactics 
To meet this situation 
lishers have adopted vari 
Some of them have raised 1 
apparently on the assumpti 
could thus compel other nati 


their 
raised 


of 
have 


loss 


retail rat 


theory that the resultant stru 
thus invite less chiseling 

This week, the net effect of 
changes was revealed in an ey 
study of national and local mi! 
(rates per thousand readers) 
by the American Association ot! 


tising 


Agencies 


The 


study 


National Copy at Loeal Rate- 
| PY 





newspaper audit reports for t 
ending June 30, 1933, and J 


1934, 


average differential between | 
national rates quoted by more t 


reveals that 


in that pe 
] 


tures: 


daily papers increased from 37 


40.5%. 
papers showed an average incr 
the differential 


Actual 


from below zero (in which fe 
national advertising is cheaper 
tail) up to the 194.9% quoted 
New York State newspaper. 
Some publishers believe that th 
tion of their problem lies in 
action to enforce existing rates 
their differentials from chiseling 
ever, despite the aggressive evang 
tion of apostles of the rate maint 
idea, only a few state associations 
seen fit to follow the example set 
1931 by the Montana association 
adopted uniform contracts to outla 
copy at local rates except that pla 
“strictly bona fide retailers, paid ent 
by themselves.” 
‘In the belief that even such et 
would be incapable of closing the ! 


More than 


differentials 


from 


100 Sund 


54.1% 
range all 


¢ 


+ 


+} 


t 


rales, 


tt 
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rate structures, the 265 mem- 

e Inland Daily Press Associa- 
their meeting in Chicago last 
roposed a new solution -the 
lition of the rate differential 
doption of uniform rates for all 

1 national copy. Although some 

; think this the inevitable solu- 

; bound to be a long time com-| 
for publishers can’t afford to reduce 
<F neral rates to the retail level, | 
rs will fight any move which | 

in an increase in their adver-| 


| 


Follow-Ups 


When the news broke, Business 


Week told the story. Later devel-| = 

opments add these postscripts. "| vans cuEcTRNG TRUCKS 

BausH MACHINE Toot Co. has won— ins, Nes “= YALE~ 
lawyers have won again—in the | FuEeIN C6 ON AN 
nd of the Springfield, Mass., Por ver pee HEM” 
y's damage suit against the Alu- | a se aa 
Co. of America for alleged] 3% cere Ter arivi ig 
listic practices The famous] yam rn he ee 
n by Alcoa in the Federal Dis-| +2 

t Court at New Haven, Conn., at the vy $720 Trucks-Wareh 
4 5 


1933 (BW’—]an6’34), lost by 

\ when the Circuit Court of Ap- 
ils sent it back for retrial (BW— 
{), mow goes up for appeal! 

with Baush holding the lower 
verdict this time. The District 

iry this week awarded it $956,- 

1ages which the judge trebled to 
$2,868,900 under the terms of the Sher- 
Anti-Trust Law, adding a bill for 
$300,000 counsel fees for the victor. 








ARINGS on the (¢ opeland food and 
g bill were concluded last Saturday 
Mar9’35), indications were that 
subcommittee would rush through 
ort, that Copeland, operating with 
‘ree hand, would have a revised draft 
of his bill ready for the full Senate Com- 
Committee to consider—and pre- 

ly report out—by the end of the 
Fireworks staged by the Propri- 
Association were flashy but will 
prove unavailing. Even the 

ony of Commissioner E. L. Davis 

s not expected to crown with success the 
g interests’ drive to transfer the reg- 
ion of advertising from the Depart 

of Agriculture to the Federal | 


(Di 





Commission 


[wo months ago, the Chicago & North 
Western Railway's new ‘‘400" slashed 
and 12 min. off the standard time 
for the run between Chicago and St 
Paul (BW —Jan26'35) And next 
month, as railroad men predicted, Bur 
n will attempt to whittle off a full 
half hour. Hitting up to 100 m.p.h., its 
v 3-car “Zephyrs” will be operated 
63-hr. schedule to the Twin Cities 
m.p.h, average 
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Make it easy for 
prospects to find 
your local dealers 





















DIRECTORY 





CLASSIFIED TELEPHONE 






| Trucks-Industrial 
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Prospects, too often, have neither time nor patience to hunt 





for your local representative. Instead they buy “something just 





P ] ” 
as foot . 


Save these sales. Tell prospects “where to buy it.” List your 






brand name in classified telephone books. Below this your 
authorized dealers then list their names. Prospects look for 
your brand name, are directed to the nearest retail outlet. 
Manufacturers, such as Yale and Towne, Mimeograph, Kel- 
vinator, Ditto, Lyon Metal identify their dealers in this way. 


The classified gets results: 85°: of all te lephone subscribers use 


it to help them with their buying. American Telephone = 
&) 















& Telegraph Co., Trade Mark Service Division, 195 ( 


Broadw ay, New York: 311 W. W ashington St.. Chicago. Rm. Zo 











































Message to Holding Companies 


Between the lines of Presidential scolding, the utilities 
may find a guide to where the Administration really 


stands on holding company 


Five hundred thousand letters and tele- 
grams opposing the utilities holding 
company bills now before Congress were 
too much for President Roosevelt. The 
President's scathing message of Tuesday 
denouncing this “propaganda” has been 
just too much for the holding compa- 
nies, or at least for their spokesmen. Re- 
sult: it is a “fight to the death.” That is, 
it was this week. What the calming 
effect of the next few days may be, re- 
mains to be seen. A second interpreta- 
tion of Mr. Roosevelt's messages 
often changes the first impression 

Frecly analyzed, the message was, 
first, a whopping body blow at what 
must have been an immensely effective 
campaign to draw such fire, a campaign 
in which the utilities went at Congress 
through the “people back home’’ who 
own utility shares, and in which thou- 
sands of investors protested voluntarily 
This, incidentally, is always the most 
effective way of influencing Congress. 

‘Investors’ money used to make the 
investor believe that the efforts of the 
government to protect him are designed 
to defraud him,” said the President. 
(“Not only the utilities’ privilege but 
their duty, if they are persuaded they are 
right,”” replied his critics.) 

However, it was not alone an anti 
propaganda message - “lobbying 
from the White House,” as Mr. Roose- 
velt’s home-town Congressman, Hamil 
ton Fish, put it. And it was only by 
inference an endorsement of _ the 
Wheeler-Rayburn Bill now before Con 
gress. More than anything else, it was 
the first clear statement yet issued of the 
President's position on holding company 
regulation, and actually a _ newly 
smoothed-out field for negotiation. 

Based on Policy Report 

The occasion was the report of the 
National Power Policy Committee, a 
document largely overlooked in the ex- 
citement over the message itself. In this 
report, the oft-charged sins of the hold- 
ing companies’ past were raked over 
again. Recommendations included the 
“elimination of the holding company 
where it serves no demonstrably useful 
and necessary purpose, without disloca 
tion of investment or the loss of operat- 
ing economies which flow from eco 
nomically and geographically integrated 
utility systems.” 

Reference to the Wheeler-Rayburn Bill 
in the message was only by number and 
by the remark that it “incorporates many 
of the recommendations of this report.” 
The message says that “‘such legisla- 


so 


or 


legislation. 


tion” as the President has in mind “‘will 
surround the necessary reorganization 
of the holding company with safeguards 
which will, in fact, protect the investor.” 
But, “We seek to establish the sound 
principle that the utility company, so 
long as it is permitted to continue, 
should not profit from dealings with 
subsidiaries and affiliates’’—unless it gets 
the service order by open bidding. 
The White House attitude on man 
agement service, on which the companies 
have been much in the dark, is clarified. 
Primarily, the President says, the man- 
agement company ought not to own 
stock in the companies it manages, ‘‘and 
its fees ought to be reasonable.” If the 
management company is controlled by 
related operating companies, it should 
be organized on a truly mutual coopera- 
tive basis and render its services at actual 
cost, ‘demonstrably lower than the serv- 
ices can be obtained in a free and open 
market.” Here is clear ground to work 
over in reaching an agreement between 
the President and the utility companies. 
On the investment side, the President 
declares: ‘“We do not seek to prevent the 
legitimate diversification of investment 





— a 





$9,500,000,000. 


tax bill. 


The Nation’s tax bill in 1934 was about 


The Nation’s residential electric bill was 
about $677,000,000 —less than 8% of the 


Which is more important to the citizens of the United States? 






in operating utility compa: 
mate investment compan 
a little later that some hol! 
nies may be able to divest + 
their control of subsidiarics 
regular investment trusts 
down another prin iple that 
to know in seeking a mid 
“An investment company 
an investment company wher 
into business and manage: 
ment judgment requires the 
praisal of other people's n 
A “Chance of Surviy.!" 
The President pins the pl 
solution of holding compat 
not show cause for their s 
congressional leaders,’’"—| 
he thinks, which may be n 
tant: “For practical purposes 
offer a chance of survival 
companies which can prove to 
that their existence is necessa: 
necessary to the continued f 
of a geographically integrated 
system.”” However, “Where 
company . is used solely 
of financial control, it is idle 
the continuation of holding 
on the assumption that regu! 
protect the public against 
private empires within the nat 
Leaders of the utility ind 
have heretofore felt unable to 
a counter-proposal to the \) 
Rayburn Bill because of inal to 
guess the essentials of the P 
program, have at least a startir 
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Which is receiving more attention from your public representatives? 









commissions. 


right to do se. 








FOR INSTANCE—This advertisement is a sample of how the utilities have been 
carrying their story “to the people.” Result: for one senator, 11,000 letters i 
2 days; for the holding companies, a Presidential message. 


A 4% reduction in taxes would mean more 
to the country than a 50% reduction in 
residential electric rates. 


e Passage of the Rayburn-W beeter Bill now pending in Congress would abolish utility 
holding companies, and would place local electric and gas companies under strict and 
stifling bureaucratic control from Washington. It might even result in government 
ownership and operation of local -ompanies. It is an ominous instance of Federal 
usurpation of States’ rights, because the utilities are now regulated by State 


This bill means more government in business, and that means more taxes. Ask your 


Senators and Representatives to vote against this unnecessary and destructive bill, 
and to write and advise you promptly of their attitude on it. It is your Constitutional 


ASSOCIATED GAS & ELECTRIC SYSTEM eS) 
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New Products 


New things, new ideas, new designs, 
new packages, new manufacturing 
od marketing methods. 


Niagarette shallow-well elec- 
water system, offered by Decatur 
Co., is self-priming, easy to take 
has no exposed moving parts, 
iid make an extra talking 


- new 


He 


- for builders who want to sell low 
+ «mall houses or resort bungalows to 
1” e with children. 


D. BULLARD Co. is marketing a new 
fer designed to filter water vapor, 
fymes, and dust out of compressed 
thereby increasing the safety of 
men operating in pressure cham- 
; and reducing wear on industrial 
npressed air equipment 


iw all-steel platform truck for indus- 


| use is announced by Stackbin Corp. | 


s of all-welded construction includ- 
welded-on casters, is built low to 
litate loading and unloading 


Tonrill tire changer offered by Pat- 
1 & Terril is designed to facilitate tire 
inges on drop-center wheels at busy 
tor service stations where attendants’ 


é€is V aluable. 


{ New centrifugal compressor or turbo 
wer offered by Allis-Chalmers Mfg 


permits blower operation at variable | 


ceeds, regardless of motor speed, 
rough a compactly built-in geared con- 


tion 


THE Red-E-Fit pre-fitted windows sup 
by Huttig Mfg. Co. have beveled 
lge stiles and top rails, a rabbeted 
ek rail for better wind- and dust 
proofing, are rot-proofed and carry the 
anufacturer’s 25-year guarantee against 
cay. They come to fit any standard 
window frame 


sl ieud 
ICG 


) 


PozZOLITH is a gelatinous colloid placed 
n the market by Master Builders Co 
tor use in reducing the shrinkage in con- 
rete, increasing its corrosive resistance 

sodium sulphate solutions, increasing 
ts compressive strength and resistance 
to frost action. 


Woven WELDING WirE has a solid 
f with a woven wire covering which 
lds the necessary quantity of flux. It 
laimed to be adaptable to all standard 
tomatic metallic arc welding units, 
nes in tapered-bore coils for use on 

reels or in cut lengths for manual oper- 


GENERAL Exectric Co. offers soda 

intains, hotels, bars, and restaurants 
i glass washer which has especially de- 
signed trays for handling 150,000 











pieces per month. 
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Here is aphoto- 
graph of across 
section of an 
ordinary truck 
tire. Compare 
tread thickness 
with cross sec- 
tion on right. 





“NO MORE DANGEROUS 
SKIDS FORYOU... 
THESE TIRES NEVER 

WEAR SMOOTH” 








REDUCE TIRE COSTS 217 


NEW TRUCK TIRE 
SAVES MONEY THREE WAYS 













This is a picture 


of a two-tread, 





air cooled truck 





tire Cross sec 
tion. Note air 
channel and 50% 
thicker tread 





















Ne Two 
Treods Never 
Wear Smooth 


When the tire 
is worn to the 
second tread 
the air channels 
form cross 
cleats. A new 
sharp tread de 
sign makes the 
tire safe wo the 
last mile 





Every day more and more truck operators are 
adopting Seiberling two-tread, air cooled truck 
tires because records show they reduce tire costs 21%. 


50% Thicker Tread—50% More Miles 
(Saving Number One) 


The tread on this husky, air cooled 
Seiberling is 50% thicker than the 
tread on ordinary truck tires. That's the 
reason it delivers 50% more mileage. 


Air Cooling—Reduces Road Delays 
(Saving Number Two) 
Through the patented* ventilating 
holes, air is forced right through the 
tread of this new tire. Destructive heat 
is expelled—so naturally it runs cooler 
—and as a result wears longer than 
ordinary tires which so often are 
prematurely destroyed by internal 


heat. Road delays caused by tire 
failure are reduced. 


Easier Riding—Less Breakage— 
Lower Maintenance 
(Saving Number Three) 
Seiberling equipped trucks ride easier 
—because the air channels through 
the tread act as extra resilient air 
cushions between the rim and the 
road. With less vibration—breakage 

and maintenance costs go down. 


Act Quickly 
Reduce your truck tire costs 21% 
immediately. Get in touch with your 
Seiberling dealer andequip your trucks 
with these money-saving Seiberling 
Two-Tread, Air Cooled Truck Tires. 


*The Air Cooled Tire is covered by 8 U. S. Patents. 


THE SEIBERLING RUBBER COMPANY, AKRON, OHIO, U.S.A. 
Seiberling Rubber Company of Canada, Ltd., Toronto, Canada 


SEIBERLING 


TWO-TREAD & 


AIR COOLED TIRES 
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Across the Pacific—By Air 


Pan American completes plan for transpacific route; 
prepares bases in Hawaii, Midway, Wake, and Guam. 


EARLY next month a big freighter will 
start out from San Francisco to carry 
the makings, and the men, to man the 
isolated posts on 3 Pacific islands which 
will be the bases of the most romanty 
effort in navigation—Pan 
American's transpacific route. 

Despite the fact that the venture must 
depend on an appropriation for carrying 
mails—and the Post Office Department, 
friendly but without funds, has made no 
such guarantee to date—Pan American 
is proceeding to translate its plans into 
actuality. Likewise, the company is un- 
dismayed by the threat of opposition 
from those who advocate land planes for 
transoceanic travel and who cite Kings- 
ford Smith's trip (via Hawaii, Samoa, 
Fiji, and New Zealand) to prove that 
land planes, making 2,500-mile jumps 
at high altitude and with great speed 
and greater economy, are better for the 
job than Pan American's favorite flying 
boats 


transoceanic 


5 Jumps Across 

With its present schedule calling for 
the inauguration of regular service late 
this fall or carly in 1936, Pan American 
plans for its ships to make the trip in 
5 flights—an overnight jump from San 
Francisco to Hawaii, 2,350 miles, then 
daylight hops of 1,380 miles to Midway 
Island, 1,240 miles to Wake Island, 
1,450 to Guam, 1,500 to Manila. Easy 
trips to Far Eastern ports will come later 
First of the ‘Martin 130s”’ which are to 
fly the route is undergoing its tests, and 
2 others are near completion. But it will 
be one of the big Sikorsky S-42s, the 
“Pan American Clipper,’” which will 
make the test flights in the long sum 
mer months, before any passengers ar 
allowed to ride or plan their historic 
first trips across the Pacific in 3 or i 
days instead of 3 or 4 wecks. 

But first, to set up the bases on Mid 
way, Wake, and Guam, the 7,000-ton 
freighter has to make its trip, loaded 
with as miscellaneous a cargo as ever 
filled a ship bound for new lands. It 
will carry the men who will build the 
bases and live on ther, 250,000 gallons 
of gasoline, with tanks and pumps, 
diesel engines for light, power, radio 
refrigeration, tools and seeds for gar 
dening, a few cows, a lot of radio 
equipment and small boats, everything 
to build houses and comforts for the 
staff; the overnight hotels for passengers 
will be built later. The bases built, as 
Pan American has learned to build them 
at a few rough outposts in Latin Amer- 
ica, the trial trips are to begin 

The Sikorsky is to be equipped as a 
flying laboratory, and Arvzation’s elab 
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orate description of its equipment shows 
it ready to fly over vastly wider areas 
without refueling than should ever be 
necessary on the Pacific (for the passen- 
ger space will be used in part for extra 
fuel), with most elaborate radio, naviga- 
tion, and weather instruments, hatches 
for sky studies, curtains for blind flying 
tests, and a movie camera to keep a per- 
manent record of conditions of every 
sort as the instruments indicate them. 
The bases will be ready so that these 
tests can be begun this spring. The 
passenger ships and passenger accom 
modations on the islands should be fully 
ready by summer, perhaps a regular 


passenger schedule s: 
end of this year. B 
making event 
til the spring in | 
will not be disapy 
come, officials say, unt 
fied that all is safe ai 


doe » nor 


0O1Nt 


Air Express | p 


Rate cuts, swifter handlin = account 
for 41% air express increase. 


AIR express is a growi 
the 41% increase which 
year, according to final 
just. published by the | 
Commerce, is disappoint 
thusiasts for two reasons: | 
measure up to the 56 
cially forecast by the Acror 
ber of Commerce; (2) t 





JAPAN 
ISLANDS 
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PACIFIC PIONEER—Pan American is getting one of its famed Sikorsky (lippet 


all fitted out with special laboratory equipment—and gasoline tanks in 
senger quarters—to blaze an air trail across the Pacific. 
operation within a year, the line begins in April to make its 5 
ready to receive the flying boats—first the Sikorsky, then new 


the pas 
” : mert 
sanning on com 
island bas 
“Marti: 
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vy a heavy ton below th« 


-préss trafic. The latter fg- 
me ¢ complete, but according to 
sane will total almost 5 times as 


ge, American alt 
675 lb. in 1934, as against 
Domestic 


expre SS 


@1? Ib. in 1933 busi- 
larger gain, from 1,510,- 

in 1933 to 2,133,191 Ib. in 

r reign shipments totalled 1,316,- 

th in 1934, 850,133 Ib. in 1933. 
Service Split 

The American aif express is handi- 
the splitup of its service be- 
ween companies, Railway Express 
soency being affiliated with United Air 
; and some of its connecting lines, 
“General Air Express, with T.W.A., 
erican, Eastern, and others. Both 
acies ironed out some of their dif- 
~ulties d wring the past year, eliminated 
factual basis for the famous story of 
New Yorker who wanted an air ex- 
ress package to go to South America, 


| discovered it went to Miami, the 


1 
] hy 
Dy 


A 





Pan American base, by way of Chicago, 
hecause it was the “‘other’’ air line that | 
nt direct to Miami. All that is pic-| 
turesque history now. 
In addition, 1934 saw a cut in rates 
by both express companies, the charge 
w being 85¢ on packages of less than| 
Ib. and $1 for 1 Ib. between most cities | 
athe air lines. Railway Express Agency 
urges $1 for 25 Ib. in a 150-mile zone. 
General Air Express has divided the 
intry into 24 zones of 100 miles each, 
astead of 59 smaller ones. Traffic re- 
ponded to these rate charges 
Merger of the 2 express agencies, 
h discussed from time to time, 
ecially at present, would be of 
us interest to the public and value 
the air lines. The issue on which the 
are kept apart is whether all-air 
transport should stand alone or whether 
nd-rail would guarantee greater 
rity and assurance against delay 
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Void Kentucky Tax 


Supreme Court rules against Ken- 
tucky gross sales tax law. 


KENTUCKY lost its gross sales tax case 

“ on tae judgment of the U. S Supreme 
a Court that its sales tax law is arbitrary, 
x" flimsy, an une qual burden, and therefore 
| avalid. Justice Roberts in delivering 
the 6 to 3 decision added that “the fact 

that the tax may not be burdensome| 
j Coes not offset the invalidity of the law | 


i . 


Now Kentucky will have to pay back the 





$1.7 lions which retailers had put up 

t final decision (BW’—Jul24’ 34) 

ontent with what it gets out of | 

pper the n tax law on the Indiana pattern, 
pas it passed after its legislators be 


gan to feel shaky about the gross sales 
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ipped when 


_ Foods are Shipped 
7) 11 | 


On the fastest schedules ce) Ne 


w York and New England 


markets, Erie trains speed daily, carrying more Western 


fruits and vegetables to these 


any other railroad —for the sl 
their profits in miles per hour. 


beans or 


W he ther it’s 


barley, melons or 


Ritieulaltightme ae icmmeirnin 


ipper and receiver count 


meats, Erie 


knows what fast freight means, and delivers it on time! 


Let Erie speed your freight and cut your shipping costs. 


























Truck Traffic Through Kansas “‘Ports” 
(In Thousands of Tons) 























Trans- 
Inbound state Outbound 
(May) (May) (December) Total 
Agricultural Products 
(Not Processed ) 18.2 4.9 24.0 47.1 
Agricultural Products 
(Processed) 5.1 1.6 3.3 10.0 
Mineral Products 
(Gas, Oil, Salt) 10.2 0.9 32.0 43.1 
General Merchandise 19.0 11.2 3.0 33.2 
Miscellaneous 18.7 8.0 _ 4.0 30.7 
71.2 26.6 66.3 164.1* 


*Truck movements between Kansas City, Kansas, and Missouri not included. 








What Interstate Trucks Carry 


Kansas port-of-entry system provides the first detailed 
analysis of highway traffic across state lines. 


EMPLOYING the facilities of its unique 
highway port-of-entry system (BW 
]ul28'34) which normally functions as 
a registration, inspection, and ton-mile 
tax collection agency at the state line, 
Kansas State Planning Board has made 
the nation’s first complete detailed anal 
ysis of interstate motor truck traffic. 
Inbound and transstate movements were 
checked last May while outbound 
trucks were considered during Decem- 
ber, thus obtaining a fair all-year aver- 
age. The 6 voluminous exhibits of 
basic data will be intently studied b; 
railroads, shippers, regulatory bodies 
truck operators, and motor manufa 
turers. 

No intrastate movements considered, 
53,000 trucks loaded with 164,000 
tons, during the representative months, 
moved into or out of the state. On 
rails this totals about 4,000 carloadings 
Of the 175 miles averaged per truck- 
trip, 104 was on Kansas roads with a 
net pay load of 3 tons each, running 
up a total of 34 million ton-miles. 

Farm Products at Top 

Arbitrarily grouping the 61 commod- 
ities (plus miscellaneous) into 5 main 
classes, agricultural products quite nat- 
urally top the list making up 309% of 
the total tonnage with mineral products 
a close second, as shown in the table. 

Long-distance hauls of dressed poul 
try and eggs, necessarily refrigerated, 
have been generally regarded as strictly 
railroad business, yet the survey shows 
many trucks are now regularly moving 
them to points as far away as California, 
Massachusetts, Florida. Even though all 
of the major salt companies in the state 
have an established price, not at the 
mine, but delivered-by-rail, still many 
thousand tons of salt are trucked, to 
the detriment not only of the railroads, 
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but of the price structure of the salt 
industry. The salt trucker is usually 
a peddler who often must sacrifice his 
goods for gas and oil. 

Moving vans make up a good share 
of the tonnage. The movement of per- 
sonal household goods in the survey 
(under miscellaneous”) was the same 
into and out of the state, with an aver- 
age haul of about 250 miles. Extreme 
but significant: While entitled to dead- 
head freight privileges, railroad em- 
ployees, upon being transferred from 
one city to another, regularly engage 
long-distance vans, finding them con- 
siderably cheaper than the cost of crat- 
ing plus cartage at both ends 

During the entire year 1934 the 65 
ports cleared over 597,000 trucks, col- 
lected from the 40% that were “‘for- 
eign” cash taxes which would otherwise 
have been lost. (Trucks licensed in 
Kansas pay monthly.) Receipts for last 
year, $605,000, compared to $330,000 
in ante-port 1933. The success of the 
plan has prompted legislation which 
has been passed or is pending in nearly 
a dozen other states. Those bordering 
Kansas do not approve and are con- 
sidering retaliation 

The Association of American Rail- 
roads has interested itself in the Kansas 
port plan to the extent of publishing 
a bound volume on it. The National 
Highway Users Conference, Alfred P. 
Sloan, chairman, has made a first-hand 
study of the ports and turned thumbs 
down. The conference feels that (1) 
the plan will restrict the free flow of 
interstate commerce because of the ton- 
mile tax; (2) its success as a tax col 
lection agency will only prompt in- 
creases; (3) it shows a high ratio of 
collection costs to receipts; (4) should 
several states adopt the plan, transcon- 


tinental trucks would lo 

clearance; (5) were it 

states, reciprocal activiti¢ 

State Defen: 

Replying to these s 

state officials point out t 

through the ports has 

though not contemplated 

be increased, 90%, after 

penses, goes for highw 

construction; (3) the 4 

the port for inspecti 

brakes, lights, etc.) ha 

insurance firms to redux 

state-inspected trucks; ( 

plan become adopted nati 

by bordering states, mair 

be cut in half: and (5) 

made for transcontinent 

furnished a uniform clear 

payment at their origins 
Another study, made | K 

State Corporation Com: 

the trend in truck operatior 

in favor of the large fleet | 

is slowly crowding the or 

off the road. Terminal 

facilities have something t 

but expenses of bonds and 

more than some can n 

14-ton truck, most comm 

normal liability and pro 

rate is about $38.00, but s! 

ate on a long route throug 

the premium skyrockets to $ 
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New Fuels 


Lacking domestic supplies of gaso- 
line, Germany subsidizes cars fea- 
turing gas, steam, electricity. 


BERLIN (Special Corr 
Germany is trying to dev« 
tional’’ automobile. 

Without any adequate d 
ply of gasoline, the country 
to other kinds of fuel. D 

roduced gas, steam, electricit 
ie tried. Effective Apr 
law cuts in half the tax whic! 
paid on cars if propelled by ot 
types of fuel. (New autor 
Germany are tax-exempt if they rer 
in the hands of the original owner.) 

It was at the annual A 
Show in Berlin a few weeks 
the general public became av 
moves which have been tak« 
away from a complete deper 
gasoline as fuel. 

Outstanding model of a 
pelled car was exhibited by th 
Co., of Hanover, builders of 
tives. Buses and 5-ton trucks 
display. Henschel has comp! 
preliminary experimental work 
cars are not yet in straightlir 
tion which accounts for the 
tively high prices at which 
offered. They sell at only 10° 














































cex 






BUSINESS W 










MA 


of Las 
ars fea. 


ty. 


On the links at Pinehurst. Photographed by H. Armstrong Roberts. 


“Poor old lVheecler, two d 
.. that California pipe-lu 


on him now 


“O.K.. but don’t rub it in, Chief. 
up that pipe -line ‘heat’ ? ght if 
Business Week.” 


MARCH 16, 1935 











































Where “Perfection” is 
the Only Countersign 


Under powerful magnifying glasses, to dis- 
close the most minute defect, every Mallory 
electrical contact must pass the final, search- 
ing scrutiny of a trained inspector—a strict 
sentry whoseonlycountersignis “perfection.” 
From the laboratory where metallurgists 
carefully test and select the alloys, to the 
polishing of the finished piece, sound engi- 
neering, modern plant equipment ands killed 
workmanship each plays its part to provide 
industry with contacts of the Fighest quality. 


It is upon this firm foundation that Mallory 
has built its position of leadership in 
this highly specialized field. 


P. R. MALLORY & CO., Inc. 


INDIANAPOLIS 
Cable Address Peimalio 


INDIANA 






in RADIO, 
AUTOMOTIVE AND 


ELECTRICAL, 
INDUSTRIAL FIELD 


P.R.M.Co 
















Royal Trust Building, 
Montreal, P.Q. 
Invested $4450.00 in Web- 
ster Heating Moderni- 
zation with Webster 
HYLO Control. 
year of operation show- 
ed a saving of more than 
43 per cent in steam con- 
sumption; a return of 
morethan 65 per cent on 

the investment—and 






—cut Fuel Bills 
$2913.79 a Year| 


}under a pressure of 15 
|Two to five such 


And in a Southern College Dormitory steam 
consumption was reduced 35 per cent. 
For the month of December, 1933, six build- 
ings report savings totalling $4,137.92 . 

The figures are from customers’ records, 
before and after Modernization. Let us send 
you further details. Or, ask us to survey your 
heating system and report on the possibility 
of savings and improved heating by Webster 
Modernization. No obligation. Write us. 


IMPROVED 
ZY a 





Systems of 

Steam Heating 
“Controlled-by-the-Weather” 

Warren Wesster & Co., Camden, N. J 


Pioneers of the Vacuum Sesem of Steam Heatin 
tranches in 60 principal U.S, C ities Established 18 38 











New light on advertising |. 


and marketing problems 


Potential markets, 
thrown on them by analysis of 
high-level years? For 
advertising specialist, 
presented in: 


new 


see the 


buying motives, 


sales strategy—what light is 


actual consumer spendings during 
data of importance 
original 


to the 
subject 


value 
this 


and 
approach to 


HIGH-LEVEL CONSUMPTION 


By 
WILLIAM H. LOUGH 


President, Trade-Ways, Inc. 
336 Pages, 6x9, 
$4.00 

Just 
Published 


ERE 


23-year 
terms of 
preted by the 


period 


consumption, 


Its Behavior; Its Consequences 


are the most comprehensive estimates yet offered 
of consumers’ 
1909-1931, 
lollars of 1913. 


and savings through the 
reduced to a common base in 
Searchingly analyzed and inter- 


spendings 


author, these figures correct many prevalent 
misconceptions, yield new light on the vag 


raries of high-level 


provide valuable new data for the man con- 
cerned with marketing problems. 
handling of highly 
forecasts trends of consumption for the years ahead that no 


An original and careful 


authoritative, factual material, the book 

















business man can afford to ignore 
. ee 
SEND THIS McGRAW-HILL ON-APPROVAL COUPON 
a Hill Book Co., Inc., 330 W. 42nd St.. New Vork City 
Lougt = h-Level Cor mf for : examina r 
tr . I nd $4.00, plus few t postage and 
ret t W“ pay | r r panied by 
Nan 
Ad 
‘ 1s 
P 
Companys BW 
Rooks apt l S. and Canada only 
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erating costs (lignite 
'fuel) will more than 
difference. 


Krupp in the Ficl, 
Krupp showed a 
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| dustry, 
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foreign and domestic m 


|a reducing 


be 
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and mixing 


in heavy 
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quired, according to the s 
This means that only b 
trucks can use this kind of 
another probl 
pelled by this form of fue! 


There is 


ited radius 
of filling 


available in 


many, 


of action be 


stations Lie 


almost any 


but this is not the 


dozens of other gases, pat 
ing this experimental per 
pears that the most econ 


can be expe 
operate in 
district, 


cted where 


a limited area 


with its large 


Ss Ip 


| faek, is the logical place fo 


| ments. 


Buses, 


using [ 


Net 


have been operated for 4 


have given satisfact 


Wood Gas ¢ 


Both Henschel and Deutz 


12-cylinder 


250 


hp 
t 


vehicles driven by wood g 


on the car itself. 


of these w 


ood 


g£as Car 


The gr 


1,000 are in operation in \ 
of Germany) is the low op: 
especially in such parts of t 
as Silesia and the Harz mo 


wood is 


abundant. 


can be used as fuel. 
with a wood gas generator 
mor 
Diesel-driven motor of the 
ity, the difference in price 
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the cost of the wood gas gener 
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tional weight of the wood gas § 
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small 
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Business Abroad 


furope has its theories on the course of sterling ex- 
change, the probable reactions in the gold bloc, and 
possible repercussions elsewhere. Latin America is 
sowing market for industrial equipment. 


Tue fluctuations of the British pound on foreign exchanges has attracted much 
siness attention than the badly organized Greck revolt, the continued 
€ nt of Italian troops to Africa, the pending visit to Moscow and Warsaw 

sir Anthony Eden, and the fresh outbreak of unrest in Cuba. 
Reactions vary. Paris is fairly well united in its feeling that the slump in 
‘ { can be blamed on the failure of London authorities to disclose their 
netary policies, or possibly, even to formulate any policy other than to utilize 
the Exchange Equalization Fund to reduce the temporary fluctuations of the pound 
To substantiate this belief, they point to the fact that for some months South 





has been shipping to London 
: . . half- ir forts t top this declin 
sufncient gold to cover immediate ilf-hearted emorts to x p this dec! 
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WHEN GASOLINE’S TOO EXPENSIVE—Dependent on foreign supplies of gasoline 
‘ermany is experimenting with other fuels for automobiles. Here's a truck (left), 
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(which seem always to be expensive) 


propelled by steam generated in a boiler 


behind the driver’s seat. Brown :ar-oil is used for fuel. The Berlin Gas Co. truck (right) uses coal gas for fuel, carries 
tt under the floor of the truck in bottles which can be refilled in 5 to 7 minutes. Service stations are still a problem. 
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THEY ADVERTISE — The 
French decided that 
the country needs to sponsor a huge 


DIDN'T 


Parliament has 


advertising campaign abroad for tour- 
ists. Rail rates may be reduced tor 
Visitors; special tours provided, Italy, 
Germany, Austria have proved that it 
pays to advertise on a large scale. 


France 


Paris measures business activity 
against (normal) 1933. Campaign 
for tourists discussed. 
Paris (Iltreless )—The 
opinion is that the main reason for th 


consensus of 


comparatively low levels of business ac- 
tivity in France at the present time ar 
the lack of faith in the internal political 
tuation, the precarious position of the 
Flandin government, and the lack of 
financial authority. If the political situa- 
tion was once and for all straightened 
out, French business activity would eas- 
ily reach 1933 levels and maintain itseli 
there. In France, 1933 w 
a quite normal year, following the slump 
of the previous year. The post-war in 
flation in France made the years befor« 
the world boom less normal, for in 
stance, than in the United States. 

Active discussion took place recently 
in Parliament concerning the distressing 
fall in tourist traffic in France during 
the last half-dozen years. Although 
prices are falling, unfavorable exchange 
rates as far as British and Americans 


as consid red 





| foreign visitors to 























Frenchmen will be allowed t 
o other countri 


with demands for reciprocal « 


Germany 


Business continues seasonally dull. 
Schacht successfully pursues i 
terest reduction program. 
(Wireless )—Busine 
sonally slack, with no signs yet 


complaining of a lack of 
of cloth are clamoring 
these stocks until next seaso! 


The conversion of 8 billion 1 


finally the reduction of 






BUSINESS WEE* 





iwions t \ 4% 
react unfa ibly Fir 
jlo, ra ¢ ‘ 
Pio 
mus, \¢ t il 
lholdet I \ 
the tact that tr 1 ra 
} 1 
T iC pub ) i 
] 7 rT 2 \ ? VV 
¥ - on ] to 2 
tine old 6 bond wher . 
1 mo ive b ] 
anus Of LA os 
Interest Rates Are Cut 
underlying idea ot Dr. Schacht 


ket policy is to lure liquid 


tment ( 
into the purchase of bor 
lic. This policy could only 


through if the yield of bonds 


ntially higher than t rates 
for time deposit Yet, 
last 2 years, the tende 
» reduce this margin. Star 
vields have been reduced f1 
} . while time deposit rates 
February averaged more 
to restore the original re- 
Reich Bank C y 


lered an all-round reduction 
both time deposits and loan 
tant is the reduction of in 
ible on savings deposits from 
’ t 3 ° Othe r cred t rat nay 
lowered by approximatel 
. usly, interest char 
various kinds of k 
1 somewhat more than 3, 


n balance, the bank’ it 
is lowe red by 0.2 lt the 
tv of the banks is not to 
r this change, this amount 

» made good either by economy 

ng expenses or by the intro 

f a small commission on sucl 
dull. ; inter-bank clearing remit- 
; tar for which the banks at present 

: in a 


Canada 


Business is expanding steadily. 
Big import balance from United 
States rouses interest in pending 
trade pact. Central bank opens. 
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d States. Slightly more than 34 
of all exports were destined for tl 
United States. There was a bala of 
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Latin America 

New disorders unsettle Cuban busi- 
ness; need for reform recognized 
abroad. DuPont builds rayon 
plant in Argentina. Domestic in- 
dustries developing in most South 
American countries. 
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tainties but talks less about dollar tinkering. 
and bonds sag despite new financing stir. 
jittery, upset all prices. blamed for preventing 


makes commodity markets 


THE financial world is suffering another 
attack of nerves, induced—as usual—by 
developments in Washington which 
now, with financial and banking legisla- 
tion approaching definite tests in Con- 
gress, has become even more the focal 
point of interest. The concern of the 
financial district naturally embraces all 
legislative proposals affecting business 
generally, but centers particularly on 
the holding company measures in which 
the week's developments were distur] 

ing to Wall Street ( page 26). 

A spectacular upset in the cotton mat 
ket, which had repercussions throughout 
the whole price structure and threw the 
speculative community generally into 
new «ce pths of pessimism. 

There is a feeling that the Treasury’s 
Liberty bond refunding is not going as 
well as it should, but there seems to be 
no real foundation for worry. Holders 
have until Apr. 15 to exchange their 
Libertys for new 2is. More than half 
have been turned in already, and a sub- 


stantial premium is offered for the new 
bonds his indicates that the balance 
of the i ue could be forced in over 
night by announcement that the books 


were to be closed. The smaller issue 
of notes was exchanged in short order. 

New tests on the gold contracts aris- 
ing out of the Liberty refunding will 
probably drive the Administration to 
definite legislation to close the loophol 
left in the Supreme Court’s decision. 
Robert A. Taft, son of the late Chief 
Justice and former President, has filed 
a case with the Court of Claims holding 
that the government has broken its bond 
by refusing to pay in gold and hence 
cannot exercise its privilege under the 
same contract of paving off the obli- 
gations before maturity. 

More Gold Suits 

This phase could be readily covered 
by a law prohibiting such suits against 
the government. Whether suits by alic 
holders can be averted as readily may 
be brought to a test if the group of 
British, French, Dutch, and Swiss bond 
holders who are considering consolidat- 
ing their case actually institute action. 
\liens have the right to come before 
the Court of Claims if their government 
extends like privileges to American cit- 
izens. British nationals, in view of this 
reciprocal arrangement, may bring suit. 
Counsel for a committee of British 
holders is encouraging them on_ the 
grounds that they can show more than 
nominal damages—the point upon which 
the initial case was decided. 

Meanwhile, the Treasury has under 
taken another refunding, using a part of 
its gold profit to retire “circulation” 
bonds under circumstances that meet 
with general approval on all sides 
(page 8). 
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Governor Eccles of the Federal Re- 
Board, who would exercise these 
under the pending bank bill, 

such regulation but only as one 


t elements necessary to stabili: 
conditions. Along with price 
gulation through the monetary policy, 


it will be necessary to govern 

mn of income through taxation 

to provide emergency income 

ugh public works. 
Bank Bill Changes 

\t present, the only show of opposi- 

to the banking legislation comes 

i group of academic economists, 

ugh it is still possible that organ- 

banking may urge some definite 

. seek to modify the character 

ill. The ABA entered the de- 

ns on the measure by sending 

ittee to Washington to confer 

Congressional and Administrative 

handling the legislation. This 

| to be the vehicle which the 

ill use in advancing amend- 

esigned to modify the most ob- 
ble phases of the measure. 


Bonds 


» unsettlement in railroad and 
sues continues to be an unset 
tor in bonds, particularly among 
inal issues likely to be disturbed 
nizations. Values on this type 
ty have dropped precipitately. 
gher-grade group, enough buy- 
ncountered to hold reactions to 
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in financial quarters throws its sha 
on this charmed circle 

Government oblig 
empt, although th 
an incidental result 
erations now in 
any change in at 
credit. The Liberty 
had attained short-term character and 
so were held in cash reserve accounts 
The long-term bonds being offered in 
exchange for them serve a different pur- 
pose and must seek new buyers. This 
switching of ownership is | 
plished only through an easing off on 
premiums previously commanded by tl 
Libertys. Call of the Consols and 
Panama 2s, coming as ac mplete sur 
prise, naturally knocked the premium 
off those issues. 

Fear Check on Financing 

The market action has put a dampet 
on the enthusiasm that would 
stir investment banking over t 
pects of corporation financing | 
sumed on a substantial scale (page 7) 
Phere is little question about the ready 
investment demand for the Swift and 
Pacific Gas issues announced. The 
are merely refundings and the new 
bonds fall in the gilt-edge classification, 
are a scarcity item. However, it is 
feared that the uncertainties in the si 
uation may hold back further announce- 
ments just when a revival of n 
offering business again appears a p 
sibility. 

A new technique in corporation 
financing is being used in these two in- 
stances. The banking houses are not 
underwriting the issues in their former 
manner, but merely act as selling agents 
for the corporations, thereby avoiding a 
definite commitment for the amount 
volved in the financing during the 20- 
day “qualification” period. 

SEC officials feel the transactions 
thoroughly demonstrate the workable 
character of their simplified regulations 
on security issuance. Swift & Co.'s reg- 
istration required only 60 typewritten 
pages of information. Some 2,000 page 
would have been required under the pre 
vious regulations. The entire cost ot 
the financing will be only $322,000, of 
which $172,000 will be commissions to 
the bankers, $150,000 will cover audit 
legal work, all other expenses of regi 
tration, including $42,000 stamp tax 

HOLC Authorization Increased 

New bonding power of the Home 
Owners’ Loan Corp. was promised an 
increase to $1,750 millions, up $250 mil- 
lions from the original proposal, when 
the bill finally got through the House 
this week. As it went to the Senate it 
also carried amendments to the Housing 
Act which would provide insurance for 
unsecured loans up to $50,000 for r 
habilitation of commercial real estate 

RFC has decided to show the way to 
private interests in the matter of creat 
ing mortgage companies to relieve the 
“big” mortgage situation. It is organ 
izing a model which will be wholly fi 
financed by corporation funds in the hope 
that similar organizations will be formed 
by others using some of their own fund 
and some of the c wporation’s. The 
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upon Congress 
If the President can break the ¢ 
gressional deadlock by the promised 


eries of special messages, it will be 


gratifying to many in the financial 
trict almost regardless of the legislati 
outcome. It is the uncertainty of p 
ing measures rather than fear of tl 
results if enacted that troubles tl 
Street. There was, however, little 
clination to “hold the bag’ 
ownet oe of utility shares while that 
I phase of the Administrat ‘ 
sroinans is at issue. 

Rails Still Unpopular 

Nor has sentiment toward the carriers 
changed definitely for the better. Within 
another 2 weeks the roads must shoul 
another 5° wage restoration and 
though there is some talk of an 
attempt to cut wages after May 1, th 
first date the subject may be reopened 
here seems as much prospect that tl 
brotherhoods will seek another increa 
at that time. 

Incidentally, the stock market is get 
ting some new issues, in contrast w 
the steady diminution of id it 
standing. The new Studebaker shar 
originated through reorganization, are 
on the market. Colorado Fuel & Iror 
Hahn Department Stores, Paramour 
are on the docket for early completion 
of recapitalizations that will mean new 
material for share trading 
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24. BETTER LOOKING LABELS 


Labels that are coated with nitrocellulose 
lacquer are brighter, grease-resistant, 
stain-proof, and are not damaged by chaf- 
ing.When soiled by the contents of bottles 
or cans to which they are applied, they 
can be easily cleaned and brought back 
to their original attractiveness. 


25. HIGH-BOILING LACQUER SOLVENT 


Hercosol No. 80, made from pine oil by 
a patented process, consists chiefly of 
terpene hydrocarbons and ketones. Used 
in small quantities, it gives better flexi- 
bility, luster, and flow to brushing and 
dipping lacquers and lacquer enamels. 


26. CHEMICAL PLANT PROTECTION 


Surfaces that are exposed directly to 
acids and alkalies and to fumes and 
gases can be protected with paint formu- 
lated with Tornesit, the new chlorinated 
rubber ingredient for protective coatings. 
tt is also resistant to fire and water, and 
adheres well to metal, concrete, and wood. 


27. LOWERS COAL BLASTING COSTS 


Miners can return to the face more quickly 
after shooting Hercules Pellet “’D,” because 
it develops less smoke and fumes than 
standard black powder. This speeds pro- 
duction, and Pellet “‘D” brings down the 
coal in clean, solid lumps. 


28. SOLVENT FOR RESINS 


Hercolyn will dissolve most resins com- 
monly used in nitrocellulose lacquers, and 
is compatible with practically all natural 
and synthetic resins. It completely dis- 
solves dammar, elemi, mastic, ester gum, | 
rosin, and many synthetic resins. It par- 
tially dissolves copal, sandarac, and 
pontianak; and it slightly dissolves ma- 
nilla and kauri. 


29. FOR CASTING METALS 


The Wadsworth Tensile Strength Testing 
Machine shows great tensile strength in 
cores made from our Truline Binder. These 
cores do not absorb moisture. Castings 
made with them require little cleaning, 
and scabbing is reduced to a minimum. 


30. PREPARING SURFACE FOR 
CALCIMINE 

Surfaces that are disfigured with heavy 

stains may be prepared better for calci- 

mining by covering the stains with nitro- 

cellulose lacquer. 
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More detailed information 02 any 
of the above subjects may be se- 
cured by filling in this coupon. 


HERCULES POWDER. COMPANY 
INCORPORATED 
Wilmington, Delaware 
| am interested in items numbered: 
SOREEO cocccccceccoceceeuceescs . . os 
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Commodity Markets 


COTTON exercised a demoralizing influ- 
ence in all markets last week. Its wide- 
open break early in the period unset- 
tled trading in other divisions; the ef- 
were extended to manufactured 
products, particularly textiles, and indi- 
rectly into corners of the price structure 
remote from the cotton ring. 

The drop on Monday to within a few 
points of the 2¢ limit on price fluctua- 
tions in futures trading was the most 
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|severe since 1927 and brought in its exempting 2-bale growe1 os 
wake a series of upsets reminiscent of pear that a relaxation « L 
the general demoralization of prices in ment was threatened. 1) si 
July, 1933, when the original New Deal was not so, since eit! 
boom was interrupted by the crash of a proposed would accom; : nt 
speculative situation in cotton and _ thing and neither would - All 
grains. Suspension of trading was con- million-bale program, all! 
sidered for a time but finally made un- been made for the estimat 
necessary when trading in the com- empt bales. 
modity assumed more normal character Rumors that crop loar q 
later in the week. made another year wer: 
Speculative Sentiment Bearish official denials and by 
Rubber, associate product with cot- ment of plans for exte! “ 
|ton in much manufacturing, was under loans. expiring July 31 
heaviest sympathetic pressure, sliding months or longer. 
junder 12¢, or 4¢ ‘below its high of last Cotton Sales Curtailed 
| August. Elsewhere, movements were With spot cotton under t 
| characterized by nervous milling rather ernment loan figure, natural 
than sharp breaks, although speculative of the actual commodity is ¢ ——e 
sentiment was bearish and trade inter- sold. It will go up as coll 
ests deferred commitments out of fear the problem of moving t 
of new unsettlement. consumption is further cor 
In the light of this jittery condition another cause for uncertaint 
in speculative circles, the comparative into the already troubled t 
orderliness of recessions in other mar- picture. 
| kets was notable. Grains were merely Likewise, the break in 
heavy, indicating no pressure of liquida- ens to disturb the tire tra 
tion but simply suspension of new buy- the height of its sales sé 
ing. Sugar gave ground grudgingly: confronted with a pric 
the threat that Cuban shipments would stable prices that resulted f: 
be interrupted by a general strike sup- have already been violate 
ported the sugar market through the order house cut its prices - 
worst period of pressure and continued week following an epidemic 
las a stabilizing factor despite the sub- concessions that have alway 
sequent truce in Havana. forewarned of impending cut 
The cotton débacle grew out of a_ business. ¢ 
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WHICH reminds us of another problen 


in railroading. Shortly before Ralph 
Budd left the presidency of the Great 
Northern to become head of the Bur 


lington, a committee of taxpayers headed | 
by the mayor boarded his car at a way- 
station in the wilds of the ore country | 
of upper Michigan. They demanded a 
new station. Mr. Budd, quite perplexed, 
pointed out that the red brick station 
was in fine repair, large, clean and ade- 
quate; that it in fact, newer and} 
larger than that of other towns of com 
parable size along the line. Eventually 
the committee pointed out that the bus 
paralleled the rail 
lot opposite the 
ind that the railroad’s 
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NEw ENGLAND Is a ; yo k is fatal to business. You won't! 
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Joseph, Mo., March 5 
Gentlemen 

The cover on your March 2 
azine has one flaw, the man fourth from 
the front row needs his shoes repaired 
there’s a hole in his right sole. I may 
be only 11 yr's old but I know that 
fellow needs a cobbler 
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The Stable Money Prospect 


Unbalanced budgets and currency de- 
preciation have been responsible for 
the destruction of most of the gov- 
ernments that have failed since re- 
corded history began. More than 
anything else, these factors account 
for Hitler, Mussolini, and Lenin. The 
failure of an economic system imme- 
diately intensifies political, as well as 
economic, nationalism and makes any 
form of parliamentary or democratic 
government practically impossible. 
The world today needs nothing so 
much as currency stabilization. 

This country stands ina strange and 
paradoxical position in this respect. 
President Roosevelt destroyed the 
London Economic Conference and 
orevented international currency sta- 
Pitization at a time when it was sorely 
needed. Yet history may prove that 
he was both wise and lucky in avoid- 
ing the adjustment at that time. Mr. 
Roosevelt has since been the principal 
deterrent to international agreement. 
He is still inflation-minded. But it 
is not at all improbable that he will 
take leadership in a movement look- 
ing to international stabilization and 
that the world will return to a gold 
basis for its currency within a few 
months. 

Whatever happens, we may thank 
that large and growing group in and 
out of Congress which advocates cur- 
rency inflation in its wilder forms. 
If Mr. Roosevelt moves toward sta- 
bilization in the near future it will 
be because he fears the alternative at 
the hands of the fiat money crowd. 
If he fails in that attempt, his failure 
will also be chargeable to the influ- 
ence of that same group. 

There has been considerable evi- 
dence that the President has reached 
the conclusion that something must 
be done to forestall fiat money advo- 
cates and stabilization may be the 
answer. Henry F. Grady, chief of the 
Trade Agreements Section of the De- 
partment of State, addressed the audi- 
ence of a national broadcasting chain 
recently decrying maladjustments of 
international debts, tariffs and trade 
barriers. He argued that the most 
urgent need of the hour was currency 
stabilization and the re-establishment 
of some form of international gold 
standard. It seems improbable that 
the Administration was inferentially 
committed to such a position until 
Secretary Hull had read the manuv- 
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and discussed the matter with 
the President. 

If business continues to improve in 
spite of alarms which would ordi- 
narily paralyze it, if the investment 
market is restored to life and if the 
radical forces of the country succeed 
in driving the Administration into 
comparative conservatism, it might be 
possible for us to make some prog- 
ress toward balancing the budget in 
1936. Until the budget is balanced 
and until currency is stabilized, no 
lasting progress toward recovery can 
be made. 


Presidential Propaganda 
Vs. Business Propaganda 


President Roosevelt’s special mes- 
sage to Congress on the so-called 
public utilities holding company bill 
sets a new pattern for such documents 
from this Administration. The Presi- 
dent speaks more in passion than in 
reason. He resorts to propaganda to 
combat propaganda. 

The explanation for the new mode 
must be see in the realm of poli- 
tics. This doesn’t necessarily imply 
that the use of political devices, in- 
cluding propaganda, is reprehensible 
even on the part of the President. He 
lives in aod by politits and accom- 
plishes nothing except in the field of 
politics. The President is encounter- 
ing consistently growing opposition 
from a large group who deem them- 
selves liberals and are labelled radicals 
by their opponents. It may have 
seemed to Mr. Roosevelt that it was 
necessary at this time that he manifest 
a belligerently liberal attitude about 
something, and what was more logical 
in view of his political necessities and 
his personal convictions than an at- 
tack on the utilities. 

The attitude of Business Week as 
to the issues involved was stated here 
two weeks ago. The President's 
message raises but one new question. 
He condemns the utilities for “the 






use of investors’ money ‘oO make ; 
investor believe that th: fen 2 
government to protect him 
vised to defraud him.” 

The use of such words is an 


ale de. 


ee ° ancien: 
political trick to be expected f 
those who drew the bill and urged a 


passage, but not from th: Presiden: 

It is a matter of Opinion whether 
this bill constitutes an effort on ¢, 
part of the government to protec; the 
stockholders of holding companies 
There may be warrant for the opinin 
that the motives behind the bill a 
far less laudable, that its passage vil 
not protect the owners of securities 
of holding companies but will, jin fact 
deprive them of their rights and a. 
sets. In any event, those investors 
have a perfect right to form an opin. 
ion and to state it. The directors of 
a utility corporation certainly have as 
much right to spend the corporation's 
money openly in directing public a. 
tention to what seems to be menacing 
legislation as Mr. Roosevelt has ~ 
spend the taxpayer’s money in pro- 
moting his own notions of what js 
good for the taxpayer. 


Investment Market Gives 
Business Revival Promise 





There is some justification for the 
hope and belief that the flow of in. 
vestment credit into industry has been 
resumed. 

Some saw a portent when Swift & 
Co. announced the registration of $43 
millions of new bonds to be offered 
on a 33% basis, but there was no gen- 
eral feeling that this robin promised 
spring. Swift is one of the soundest 
industrial companies under fairly con- 
centrated ownership. Its officers and 
directors were taking a minimum risk 
of going to jail for signing the reg- 
istration blanks. When Pacific Gas 
& Electric Co., part of an industry 
that is anathema to the present Ad 
ministration, registered its $45-million 
bond issue, we might be justified in 
believing that the sap is really start 
ing to run. 

Nothing could contribute more 
the immediate revival of business than 
the restoration of activity in the in- 
vestment market. And nothing can 
do more to discourage radicalism than 
a spread of the business confidence 
that is essential to the maintenance 
of an investment market. 
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